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NEW JERSEY ASSOCIATION 


OF LOCAL FIRE INS. AGENTS. 


Soon to Hold Annual Gathering at Jer- 
sey City—Large Attendance of 
Members Desired. 


Preparations for the annual gathering 
of the New Jersey Association of Local 
Fire Insurance Agents, to be held in the 
spacious assembly rooms of the Board 
of Trade, Jersey City, on Thursday next 
(15th inst.) are being rapidly consumat- 
ed, and those having the arrangements 
particularly in hand are confident from 
assurances thus far given, that the 
meeting will be well attended, and the 
programme worthy the occasion. 

Speaking on the subject to a repre- 
sentative of the Eastern Underwriter, 
an enthusiastic local agent said: “If 
the agents of New Jersey could be 
made to fully realize the importance of 
organized and _ sincere co-operation 
among the local men, the attendance at 
the annual convention next week, would 
be the largest in the history of the as 
sociation. Company managers could 
easily influence their local representa- 
tives to join the movement, and I am 
confident that if they gave the matter 
earnest attention, they would appre- 
ciate that it would be to their advantage 
to do so. 

“Unfortunately only those who active 
ly enter into the work of the organiza- 
tion realize its full significance, and 
how beneficial have been its accomplish- 
ments. Satisfactory as have been the 
results attained thus far, much more 
would have been done, had the member- 
ship of the association been larger for 
the old truism, ‘Many men, many 
minds,’ applies in peculiar degree to 
work of this character. The organiza- 
tion needs the help of each agent in 
New Jersey, and every man in the State 
in turn, did he but appreciate it, could 
be benefitted by joining the movement. 

“There is much that the local agent 
enjoys to-day that is the result of or- 
ganized effort in the past, but the fact 
that it came down to us unlabeled, 
makes us forget the ‘when or how.’ 

“Matters of prime importance to the 
agent will be considered at Thursday's 
meeting, and for the sake of the agents 
and their companies, I hope the turn 
out will be so large, as to compel the 
securing of additional space for an ovel 
flow assembly.” 





FORM ASSOCIATION. 


Local Agents of Bergen County, N. J., 
Organize—J. A. Karet Elected Pres- 
ident, E. B. Gorham, Sec’y. 

At a meeting held March 18, 1909, in 
Englewood, N. J., the local agents in 
Bergen County, N. J., organized a county 
association, elected J. A. Karet of Hack- 
ensack president and Edson B. Gorham 

of Englewood, secretary. 

Another meeting to complete the or- 
ganization and perfect plans to which 
all agents in Bergen County are invited 
will be held at Hackensack Monday, 
April 19, at 2.30 P. M., in Odd Fellows 
Hall, Main street. 


New York ond Boston, Thevedey, April 8, 1909. 
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THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL. $3,000,000. 
Assets, January Ist, 1909 
Liabilities (including capital) 
Reserve as a Conflagration surplus 
Net Surplus over all liabilities and reserves 
SURPLUS AS REGARDS POLICYHOLDERS, $13,682,821. 


Insures against loss of real and personal property, rental income, 


use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 











Entered United States 
1866 


North British 
and Mercantile 


Established 1809 Insurance Co. 








PITTSBURGH LIFE 


and Trust Company 
W. C. BALDWIN, President 
Endorsed at Home 


Issues the best Life—Accident and Health 
POSITIVE INSURANCE POLICIES 


Policies on the market 


Say what they will do - ~ Do what they say 
Solicitors of this Company have a broad field of action. 


Contracts Made Direct With The Company 
ASSETS - - - - - $23,502,663.39 


Reserve on Outstanding Policies - $21,407,816.00 
All other Liabilities 491,611.00 
Assets in excess of all legal requirements, $1,603,236.39 
Insurance In Force - . - $75,000,000.00 
HOME OFFICE 


Pittsburgh Life Building - Pittsburgh, Pa. 











$3.00 a Year; 15c. per Copy. 


DROPS 1,000 FIELD MEN 


GREAT AGENCY FORCE SHATTERED 


New York Life Cuts Off Part-Timers— 
May Withdraw From Japan and 
Other Countries. 


In The Eastern . Underw 
March 25 appeared an intervy 
Thomas A 
the New York Life 


that in addition to practically 


Buckner, vice-pre 


in which } 


tinuing the issuance 
the company 
sidering the advisability 
the contracts of all part 

That the matter has 
form is evidenced by a 
lay (April 8) notifying near); 
under contract with the 
that their services with 
will terminate on May 31, 

The cutting down of thé 
force is not confined to part-time 
ployes alone During the pas 
eieven branch offices have 
throwing forty-two men « 
ment, including eleven man; 
all such cases the company 
an endeavor to place 
esirable positions 
panies 

As a further precautic 
the company may, in ordade 
annual production within 
ments of the New York law 
ed to withdraw from 
Orient 


Japan 
South America Austra 
Africa 
Vice-President Perkins’ Letter. 

The letter of Vice-Pres E 
ifying the fic 
action taken, and the 
same is as follows: 

“Section 96 of the Insuran 
New York prohibits this company 
penalty of fine and imprisonment 
officers, from issuing in any 
policies exceeding in he 


$150.000,000. 


Perkins not 


“By force of this law the 
now finds itself compelled 
destroy its business organiz: 
this end to discharge a part 
cy force because they ars 
much business In 
this sacrifice 


among th m yourself 
“You are, therefore, hereby; 
that for the reason above 
mployment with tl! 
it 


contract olf 
pany is terminated, sa ermir ym t 
take effect on the lst day of May, 1909. 

Legitimat. e Prosperity A Crime. 

In thus th great regre minat- 
ing your uployment with this com- 
pany, I desire to extend to you on be 
half of the company and its officers, 
sincere thanks for your loyalty and 
fidelity to the company, and for your 
€fficient and satisfactory services. ‘The 
company sincerely hopes the time will 
come when it. may again resume with 
you the relation of employer and em- 
ploye. So far as we can find, this is 
the first instance in the history of bus!l- 
ness when the law made legitimate 
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employer to discharge faithful and satis- 
factory employes whose business was 
profitab'e to the entire body of policy- 
holders, because their services were too 
efficient.’ 

Difficult Problem of Readjustment. 

The problem which the New York 
Life is trying to solve is that of keeping 
iis writings within the $150,000,000 
limit and at the same time do justice to 
all men under regular contracts. Few 
appreciate the extent to which the com- 
pany has gone in reducing its force. 

During 1905 the company had 220 
offices, with 8,000 agents. In 1908 the 
number of offices were 110, with agents 
aggregating 3,200, or at least that was 
the status of affairs on January 1, 1909. 
On May 31 there will not be over 80 
Gffices and 2,000 agents. In other words 
the New York Life will have but one- 
third the number of offices, and one- 
fourth the number of agents on May 31, 
1909, as compared with the similar date 
of 1905. 

Further Retrenchment Necessary. 

In an interview with a representative 
of The Eastern Underwriter, Vice-Presi- 
Gent Perkins stated that it may be 
necessary for the company to withdraw 
from Japan and the. Orient, South 
America, Australia and Africa. 

Contrary to the general impression, 
Mr. Perkins said that the business of 
the company in these countries was 
very profitable; in fact more so than in 
the United States. 

An idea of the business the New York 
Life has in these countries may be ob- 
tained from the following: 








Policies. Amouni. 
ID as Sea ncaa 12,000 $10,000,000 
South America ... 14,000 39,000,000 
a eet te 4,000 8,000,000 
PUBL GUG. 2 6500s 6,000 11,000,000 
a ee 6,000 14,000,000 


42,000 $82,000,090 

Mr. Perkins stated that the decreased 
amount of insurance in force shown by 
ihe company was not due to lapses to 


the xtent assumed generally; for in 
reality the percentage of lapses is not 
any greater than during 1904. The 


chief trouble is due to the inability of 
the company to write a sufficient vol- 
ume of business to take care of matured 
and lapsed policies on a volume of ap- 
proximately $2.000,000 insurance 
No Hope of Repeal. 

The action of the New York Life in 

cutting down its field force is looked 


upon as an admission that there is lit- 


tle. if any, hepe of a repeal of the law 
limiting the annual volume of new busi- 
ress to $150,000,000 

During the year 1908 the company 
wrote practically up to the full limit 
ailowel by law, and in the latter days 
of December refused to take certain 
risks lest the company should be found 
to have exceeded the $150,000,000 limita- 
tion and its officers be subjected to 
prosecution for a violation of the insur- 
ance laws 

Out of these refusals grew a suit that 


) 
was deciled on Thursdaay of last week 
O'Gorman of the Supreme 
Court, in which Charles H. Bush, an 
agent, attacked the constitutionality of 
the law scause the company had re 
jected a $25,000 risk for the reasons 
just exp'ained When the issue was 
joined with the New York Life as a 
technical defendant, the court requested 
rev General to intervene in the 

» purpose of testing the con- 
‘ of the law. Judge O’Gor- 
man deciled in favor of the law as put- 
$150,000,000 limitation on new 





titutionality 


tinge the 


Great Work of George W. Perkins. 
The depletion of the agency force of 
the New York Life is an incident of 
nore than passing interest to the in- 
surance fraternity. Under the super- 
vision of George W. Perkins, recognized 
the greatest pgency organizer and 
business has known, the 
developed a force cap- 


manager 


New York Lif 


able of producing an annual business of 
$250,000,000; each year showing a sub- 
stantial gain in insurance in force until 
the company was well beyond the two) 
billion dollar mark. Even after the up- 
heaval and the adverse criticism in the 
daily papers, the New York Life men 
refused to recognize obstacles. The 
amount of business produced during the 
investigation and subsequent thereto, 
reflected in the agency force, that fear- 
less, persistent trait, characteristic of 
the man who made such an organization 
possible. 

The application of the Armstrong 
Law, limiting the amount of new busi- 
ness to three-sevenths of that which the 
force of the New York Life had demon 
strated its ability to write, shattered 
ithe work of a decade. This is the rea- 
son why Darwin P. Kingsley has so per- 
sistently attacked several of the pro- 
visions. 





SOUTHERN LIFE REINSURES. 





Jefferson Standard Takes Over Business 
of North Carolina Institution. 





The Southern Life Insurance Compa- 
ny of Fayetteville, N. C., has reinsured 
its outstanding risks in the Jefferson 
Standard Life of Raleigh, N. C., and will 
liquidate its affairs. 

It is stated that the company had in 
the neighborhood of $4,800,000 of busi- 
ness and that the price paid for it was} 
$40,000. 

Under the deal consummated the 
policyholders are fully protected, and it 
is believed that the stockholders will re- 
ceive about par for their stock. 

Just prior to the expiration of the 
license of the Southern Life to do busi- 
ness in South Carolina, Commissioner 
McMaster of that State brought pressure 
to bear on the company, and in fact re- 
voked its license. 

For several months an effort has been 
made to secure re-insurance for the 
company, its prospects for future suc- 
cess being decidedly remote. Owing to 
the wording of the North Carolina law 
it has been assumed generally that the 
company would eventually seek reinsur- 
ance in the Jefferson Standard. 





Lacy With Citizens Life. 





B. W. Lacy, Jr., formerly vice-presi- 
dent and actuary of the Southern Life 
of Fayetteville, which company reinsur- 
ed its business during the past week, 
has joined the forces of the Citizens 
Life of Louisville. 

We are not informed as to the partic- 
ular work which Mr. Lacy will perform 
for the Louisville company, but that he 
will render efficient service in any line 
he undertakes, there need be no ques- 
tion. He is one of the competent, trust- 
worthy men connected with life insur- 
ance in the South and one who it is be- 
lieved will make a mark for himself. 





Home Life Appointment. 





F. A. Wallis, Supervisor Home Life 
Insurance Company for Eastern States 
has appointed Wilbur J. Smith, former- 
ly with the Aetna Life, as manager for 
the company at Springfield, Mass. He 
will take charge this week. 

Mr. Smith received his training as a 
solicitor under W. B. Woodbridge, late 
president of the Columbian Nationai 
Life and was probably one of the larg- 
est writers of that Company. His busi- 
ness, secured in Western Massachusetts, 
is said to have exceeded that of any 
other field man. 





Will Dine National Committee. 

The Life Underwriters Association of 
New York will tender a banquet to the 
executive committee of the National As- 
sociation at the Cafe Martin, this city, 
April 16. The National Committee will 
be in session here on the date mention- 
ed. The banquet committee of the 
New York Association announces that 
“speakers of national reputation will be 
present.”’ 
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If you wish to give your clients the 


Rest Protection i Lowest Cost 
get in touch with 


THE JAMES PERRY AGENCY 


of the 


PRUDENTIAL INSURANCE COMPANY 
20 VESEY STREET, NEW YORK CITY 
Liberal Policy Provisions 


Low Rates High Guarantees 





Brokerage Business Especially Solicited and Every 
Facility Afforded For Closing It 











1894 1909 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 
UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical———-Growth Unparalleled 
Security of Every Policy Guaranteed by Deposit With the State 
of Indiana 


Assets Dec. 31, 1908, $7,378,853 
RECENT GAINS 


Surplus, $860,562 


Admitted Assets Surplus 
1906 —-$1, 226,696 $74,309 
1907 —-$1,001 ,409 $27,775 
1908 — $1,023,700 $153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 


Liberal Commissions Renewals on New Plan Contracts Direct With Company 
Address All Communications on Agency Matters to 
CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 











Liberal Contracts for energetic Agents and Agency Managers, 
for territory in States of Indiana, Pennsylvania, Michigan, 
Missouri, Ohio, Arkansas, Tennessee, Texas, Alabama, 
Illinois, and Kansas. 


AMERICAN CENTRAL LIFE 


INSURANCE COMPANY 
INDIANAPOLIS, IND. 


$1,750,000 
$20,000,000 


ASSETS “ re i i . ‘ 
INSURANCE IN FORCE .- - - a 














The Northwestern | | TcctAtsease th Fie Worhiweators 


new business during the past four years. 
Mutual Life Insurance Co. IMPORTANT FACTS relating to this 


business are shown by the following per- 


cen es: 
of Milwaukee 8608 Expenses Mortality Interest 
1905 12.15 67 4.73 
GEO. C. MARKHAM, President 1906 11.76 59 4.72 
A. Ss. HATHAWAY, Secretary 1907 11.81 58 4.76 
1908 10.76 59 4.84 


New Business Paid-For It is capable of easy demonstration that 


Tae Northwestern is the best Company to 





1905 - - - $90,334.038 insure 2 Satine 1i 

e Northwestern's Policy contract 
1906 - - - 98,568,452 with its Dividend Options. Paid-up and En- 
1907 - + + 102,883,634 dowment Options, Options of Settlement 

and the Premium Loan feature. a 
1908 By: = Tah oe 109,773,709 Issues Partnership and Corporation In- 
’ surance. 

Each year larger than any in the For further information or an Agency, 


previous history of the Company. address 


H. F. NORRIS, 


Commenced Business 1858. Superintendent of Agencies. 
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EDUCATIONAL SERIES. 


ARTICLE | 








“Foundation of Mortality Tables and The Elements of 


the Premiums.” 


By Henry Moir, Vice-President Actuarial Society of America, Associate ActuaryHome Life Insurance 
Company of New York and author of “ The Life Insurance Primer.” 








| Following we present an article upoa the imporrant 

bject of the “Foundation of Mortality Tables aad 
{ Elements of the Premiums,” from the pen of 
iienry Moir, associate actuary of the Home Life 
Insurance Company of New York, author of the “Lif2 
Insurance Primer,” and a writer of conspicuous merit 
upon life insurance topics. 

Che article, revised for us from a series of lectures 
to be delivered to agents of the Home Life Insur- 
ance Company by Mr. Moir, is the first of a series of 
seven that he will contribute upon various phases 
o! life underwriting, the whole comprising a work 
of the greatest value to field men, anxious to ia- 
ielligently understand the business they are engaged 
i In turn Mr. Moir will discuss: the following 
topies: 


‘The Construction of Premiums for Limited 


Some people taink that the interests between the 
liome office and the Agency force, especially between 
the Actuary and the Agent, are antagonistic, but 
there can be no greater mistake and they should work 
together in the closest harmony and with a sympathy 
o! the nature that exists between a ausband and wife 

If we carry the metaphor a little further, you will 
see that the compazy in general represents the home 
cirele; then tae policyholders must be the children 
who have to be cared for and it follows of necessity 
that the agents must be the wife and mother. They 
have the labors of bringing in the policyholders who 
must be cared for at first like tender infants. Taey 
need a mother’s care. On the same line of thought 
the actuary is the husband (or house-band) who ad- 
justs the scientific lines on which the nome circle 
is continued. Since the Armstrong law went into 
effect he is also to regulate the wife’s expenditures, 
and a good many of you agents object to the regu- 
lation. 

I have been asked to give one or two educational 
addresses in order to assist Agency men to under- 
stand a little better the attitude of the Actuary, and 
the nature of the questions wita which he has to 
deal. But there could be no greater mistake than 


Payments, Endowments and _ other Policies;” 
“Rates for Sub-standard Lives and Hazardous 
Occupations;” “Reserves and What They Stand 
For;” “Surrender Values aad Extensions;” “Annual 
Dividends and Their Sources;” “Figures in Annual 
Report and Comparisons. Misleadiag Ratios.” 

By arrangement with Mr. Moir these articles will 
appear, one each successive week as they are pre- 
pared, in the pages of The Eastern Underwriter and 
nowhere else. To readers of the paper we would 
strongly urge that if they do not already file the 
journal, they do so at once, continuing the practice 
at least so long as the Educational Series runs. 

To non-subscribers to The Eastern Underwriter we 
commend a careful perusal of this, the first of Mr. 
Moir’s special articles, and then—well the moral is 
so plain that he who runs may read.—Bd.] 


for me to try to educate Agency men as Actuaries 
Actuaries can’t write life insurance—they talk too 
much about it. 

A very good story has been going the round of 
the newspapers lately which illustrates, I think, the 
Actuary’s way of attempting to write life insurance 
Mark Twain went to fear a religious address in the 
course of which his feelings were very much wrought 
up and he felt like giving all the money he had in 
his pocket and borrowing a few hundred dollars to 
give over and above. But the speaker kept on talk- 
ing and Mark Twain's enthusiasm gradually ebbed 
until at the close of the prolonged address he was 
heartily ‘sick of the whole thing and did not wish to 
give a cent. 

This is what happens to an Actuary when he tries 
to write life insurance, and teach a man all about it. 
It takes about a year to convince a man that he 
needs insurance if you go about it in that way, and 
the Armstrong laws do not allow a sufficient margin 
of expense to pay agents for spending their time so 
fruitlessly. There is a danger that the same thing 
may happen with you agents, if you learn too much 
of the technicalities and intricacies of life insurance 

Let me put that a little differently. The danger 
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is not taat you should know these things, but that 
you should talk about them. I want to warn you 
particularly that you should never raise a question 
or a doubt in a man’s mind on any technical or scien- 
tific point in life insurance. These matters are taken 
proper care of; you are not hiding anything which 
the man should know; and if you once get started 
oa such a thrilling subject as the mathematics of 
life insuraace you are apt to forget that your object 
is to write the man’s application. Talk as little as 
possible until you bring your prospect to sign his 
name on the dotted line. 

You may ask me then why we should attempt aay 
education at all if this is going to be the result? 
My answer is that I give you credit for being more 
sensible than to weary a man and arouse his curi- 
osity and raise doubts through talking about the 
mathematics and technicalities of life insurance; but 
on the other hand, you should all stand toward your 
prospects as people knowing what they are talking 
about, so that when a thoughtful man puts you a 
question as to what becomes of his premium, and 
asks you “Why cannot you return to me all the 
premiums I have paid, with interest, if I live ten 
years?” you should be able to answer him intelligent 
ly. But there is notaing to be gained in rubbing it 
into a man that he cannot got life insurance for 
nothing. You go before the public offering a good 
article at a fair and reasonable price; you have no 
apologies to offer, and a proper explanation can be 
given to any reasonable man, which will prove to 
him-that he is getting a square deal when he effects 
a policy wita a good life insurance company, whether 
he takes term insurance and survives the term, or a 
whole life policy, or an endowment. 

One of the most important principles at the foun- 
dation of all life insurance is the Spirit of Mutuality; 
Socialism if you like to call it so. One man cannot 
insure himself—he must join with others in order 
to effect insurance of any nature, whether it be life 
insurance, fire insurance, or accident insurance. It 
is a fundamental necessity that a group of person 
should combine in any insurance project. 

The earliest form of life insurance was probably 
that of the old Burial Society or Club where a group 
of persons in a village or small town would pay 
premiums so long as they lived in order to secure a 
sum at their death to provide a decent burial. Then 
certain Guilds and Associations of Artificers and 
Artisans combined to pay benefits to widows and 
orphans of deceased members. But all of these As 
sociations were founded on benevolent lines and not 
scientifically. 

Among the earliest lifs insurance companies the 
premium which was charged for one year's fasur 
ance was usually at the rate of 5 per cent., that fs 
$50 per $1,000. This premium was probably fixed 
from its appearing that the annual number of deaths 
in London was nearly one in twenty of the popula- 
tion: but it is altogether speculative as to whether 
or not this reason applied 3e that as it may, the 
practice was to charg? this premium for all ages 
alike and it soon became apparent to those in charg 








NOTHING TO IT. 





Scranton Life and Standard Mutual 
Deny Reported Consolidation With 
Philadelphia Company. 





in a letter dated March 31, Assistant 
Secretary Napier of the Scranton Life 


OLDEST 
denies the daily newspaper story sent IN 
out from Philadelphia relative to a life AMERICA 


insurance company merger. Mr. Napier 
Says: 

“The statement which appeared in the 
public press earlier in the week to the 
effect that the Scranton Life Insurance 
Company had entered upon negotiations 
for a merger with the Quaker City Life 
Insurance Company of Philadelphia. 
and the Standard Mutual Life Insurance 
Company of Pittsburgh, was utterly 
without foundation. President McAnulty 
of the Scranton Life, when interviewed 
at the office of the Company, made the 
following statement: 

“I wish to deny emphatically that any 
merger proposal has been made to the 
Company, and in view of the Company's 
signal success during the past year, 
nothing of the kind would for a moment 
be entertained. The story does not con- 





THE MUTUAL LIFE 


Insurance Company of New York 





Largest Margin of Assets in Excess 
of Legal Liabilities. 

No Company More Economically 
Managed to-day. 

The only company which has in- 
creased its dividend scale four years in 
succession—1906, 1907, 1908, 1909. 





For terms to producing agents address : 
GEORGE T. DEXTER, 2nd Vice President 
34 Nassau Street, 


STRONGEST 


New -York, N. Y. 


tain an atom of truth as regards the 
Scranton Life.” 

Vice-President R. L. Smith of the 
Standard Mutual Life of Pittsburg also 
enters a vigorous denial. He says 

“We wish you to at once take active 
steps to deny this assertion, as it is ab 
solutely false in every particular Mr 
Wheeler is no longer connected with the 
Standard Mutual Life Insurance Com- 
pany of America, nor will he ever be in 
the future. 

“T enclose you herewith copy of denial 
clipped from the Pittsburgh Press. It 
is obvious that someone interested, out 
side of this Company, is the author of 
this malicious statement, and we are 
taking active steps to bring about his 
prosecution.” 





John Hancock Agency. 





As The Eastern Underwriter went to 
press the contract for the new General 
Agent of the John Hancock Mutual Life 
in this city had not been completed 
The selection of a successor to Mr. Stim- 
mel has been made, and an announce- 
ment will doubtless appear within the 
next twenty-four hours. 
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of such matters that modification was necessary as 
between persons of different ages. 

While these early and unsound plans of life in- 
surance were being practiced, the scieace of proba- 
bility was being developed. Straagely enough those 
wao studied this science at first did so mostly in 
connection with games of chance, the principal stu- 
dents being the French and the Dutch. The simplest 


illustration of this Doctrine of Chances or Science of ~ 


Probability is that of tossing a coin. There are 
only two possibilities—a head or a tail. It is tnere- 
fore an even chance as to which of the two will fall, 
and if a premium had to be paid to insure that a head 
should fall at the first flip of the coin, this premium 
would have to be 50 per cent. of the sum insured. A 
somewhat more intricate case arises in the throwing 
of dice. There are six sides, any one of which is 
equally likely to appear uppermost, and the net 
premium to insure against any one side being shown 
On one throw would therefore be one-sixth of the 
sum insured. 


Exactly the same principles are carried into the 
science of life insurance through the doctrine of 
probabilities, with this modification that we have to 
deal with the number living and the number dying, 
in determining the chances, instead of dealing with 
fixed and rigid quantities like the head and tail of 
a coin or the six sides of dice. 


It is on account of this combination of chances 
with mortality that a humorist has defined an Actu- 
ary as “a cross between a betting man and an un- 
dertaker.” 


The early mortality tables were formed from sta- 
tistics of the population of various localities. One 
of the first tables was formed from the mortality 
in the town of Northampton in England. One of 
the interesting features about that table is that 
although it was faulty to a degree and inaccurate 
even for the town which it was supposed to repre- 
sent, it is still in use in New York State and several 
other states of the Union for the purpose of tax 
calculations. The mortality by that table never did 
represent the experience of an American city and 
yet it has continued in use for more than 100 years, 
and seems likely to continue for many years more, 
as tne legislatures do not seem to take sufficient 
interest in the subject to have it changed. 


Dr. Price, the author of the Northampton table, 
pointed out in a valuable book, which he published 
more than 100 years ago, the fallacies waich existed 
in tables of mortality rates in cities affected by 
immigration. But strangely enough, he fell into just 
as serious an error in forming his Northampton Table 
by overlooking the fact, afterward proved, that a 
great many Baptists in the Town of Northamp<on ‘die 
not have their births recorded, aad Dr. Price used 
tne baptismal registers as being equivalent to a 
record of the births. It is very easy for a mathe- 
matician to overlook an important point, unless he 
joins with his mathematics that most valuable and 
uncommon product, miscalled Common Sense. 


Several life insurance companies used the North- 
ampton Tables 100 and more years ago; and, on 
account of the heavy death rates assumed, were very 
prosperous and in consequence their experience was 
so much better than the table allowed for. Of 
course, you all realize that the experience in a life 
insurance company is not the same as the death rate 
of the general population. It is a common remark 
that a life insurance company could accept every 
risk passing up Broadway at the regular premium 
rates. This is doubtless so. It would be safe and 
entirely scientific to do this but the mortality would 
not be the same as that experienced by life insurance 
companies. 


Accordingly it was early decided that for life in- 
‘surance transactions the experience of companies 
should be used. The oldest regular life insurance 
company founded on scientific principles and which 
yet exists was the Equitable Society, and the ex- 
perience of that company was investigated and pub- 
lished in the year. 


Agents take a great interest in the “Old Equitable” 
hecause it is the permanent example of a life in- 
surance company which has always been run without 
agents and without the payment of commissions. 
There are one or two interesting features of its busi- 
ness history which are not generally kaown, Tae 


whole life premium rates they charged in 1762 and 
those now charged by the Home Life are shown in 
the following statement: 


“Old Home Life Hom? 
Age Equitable” 836- Life 

1762 1902 1909 
20 wccccccccccs $27.67 $18.65 $18.40 
BO ncecvccsccee 36.13 23.30 22.85 
MER EE 46.08 31.50 30.94 
BO nccccevccece 59.17 47.00 45.45 
GO - ccc cecceves 82.58 76.40 72.83 


Here is a partial answer to the statement often 
made by critics that life insurance companies aave 
not reduced their rates. 


Prior to 1815 The Equitable Society “‘contiaued to 
“increase to such a degree as to excite an alarm 
“for its safety, from being r2ndered unmanageable 
“by its magnitude and the extent of its concerns. 
“The directors, therefore, about the year 1815 took 
“this matter into their most serious consid2ration 
“and, with several of the more sober-minded in the 
“general court, were clearly of opinion taat some 
“measures should be devised to check the too rapid 
“accession of new members, and to prevent them, 
“by their unlimited and overwhelming numbers, from 
“absorbing the greater part of a surplus to which 
“they had never contributed.” Such checks were 
applied and so effective were they that the Society 
to-day is less in magnitude than it was in 1815. 

This action on the part of the Old Equitable So- 
clety is interesting to students of life insurance in 
New York, especially when it is borne in mind that 
the “unmanageable magnitude” consisted of some 
$50,000,000 of outstanding insurance and $25,000,009 
of funds. 


But I am drifting away from the maia question 
under discussion, namely, that of mortality and the 
mortality tabie. The experience of any particular 
company is not altogether satisfactory as a genera! 
guide for other companies. Accordingly, several life 
insurance companies combined and published an ex- 
perience in 1843 formed from the records of seven- 
teen different offices. This table is spoken of in 
Great Britain as the “Seventeen Offices’ Experience” 
and in America as the “Actuaries’ or Combined Ex- 
perience” Table. It is still used to a great extent 
although several other experienc2s from groups of 
companies have since been published. 

The mortality table with which we are most in- 
terested in this country is the American Experience 
Table formed in the early 60’s by Mr. Sheppard 
Homans, and published by the New York Insurance 
Department in 1867. That Table has stood the test 
of more than 40 years and although no Actuary looks 
upon it as a perfect Table, nevertheless it is reason- 
ably satisfactory for practical purposes. 

This table starts with 100,000 persons alive at age 
ten and appears to trace them all until they die, the 
last man dying at the age of ninety-six. Age ten is 
the youngest age of any practical importance for 
life insurance purposes; it is also the age which 
shows near to the lowest rate of mortality. In in- 
fancy the rate of mortality is higher than it is 
later, and in early infancy we get as high mortality 
as is experienced in extreme old age. 

While the table seems to trace 100,000 individuals, 
of course it is not possible to accomplish this ex- 
actly, but the same mathematical result is obtained 
in a less direct way by calculating the probability 
of dying at any age and then passing back from that 
figure to the number living. For example, the prob- 
ability of dying at age 30 could be obtained by 
observing 50,000 people for one year from age 30 
to age 31, and the probability at age thirty-one might 
be calculated by observing another group of people 
from age thirty-one to age thirty-two, who might be 
living at the same time as the first group. This in 
effect is what is done by life insurance companiea 
when they form a mortality exp2rience; they make 
a record of all the people they can trace from age 
thirty to age thirty-one and so get the chance of 
dying at that particular age; similarly for other ages. 

In order to explain to you the use of a mortality 
table and deduce therefrom the probabilities of life, 
I shall show you a section of this American Ex- 
perience Table, and then discuss the calculation of 
insurance benefits based on the rates of mortality 
shown. 
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American Experience Table of Mortality. 
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Now if an insurance company had 81,822 persons 
insured at the age of 35, and if the experience o 
the American Table were reproduced, 732 of then 
would die before attaining the age of 36. Pleas. 
observe that tais 732 is obtained by subtracting th: 
number living at age 36 from the living at age 35 
In like manner the next aumber 737 is the difference 
between the number living at age 37 and the numbe: 
living at age 36, and so forth. 

Again, if the insurance company were to promis« 
te pay $1,000 at the death of each of the 81,822 per 
sons, tae sum which would have to be paid during 
the first year would be $732,000. As each of the 
81,822 persons would have to pay a premium, the 
equal proportion would be $732,000 divided by 81,822 
or $8.95 for each person. Now you will observe that 
this $8.95 is the same as the yearly probability of 
dying per thousand. But one very important ele- 
ment has been omitted from tais calculation, the 
element of interest, or discount. The premiums ar 
paid at the beginning of the year, and the sums 
insured are not paid until after each death. That 
is, they are spread over the year. Therefore the 
element of discount is introduced and tae net prem- 
ium for one year’s term insurance is therefore less 
than $8.95, being reduced by the discount above re 
ferred to. 

Next year you will observe the premium for one 
year’s term insurance for $1,000 would be $9.09, sub- 
ject to discount, as already stated, and so forth 
from year to year, each year’s premium increasing 
slightly above the rate for the preceding year. 
These are the net rates for yearly term insurance, 
a form of policy whica in theory promises so much 
and in practice utterly fails. 

You will observe that if a company undertook to 
pay $1,000 at the death of each of the 81,822 persons 
appearing in the table at age thirty, at whatever time 
such death might occur, the sums which the com 
pany would have to pay out for death claims each 
year would be: 

$732,900 the first year, 

$737,000 the second year, 

$742,000 the third year, 

$749,000 the fourth year, 

Etc., etc. 

Now, if we assume taat all these payments are made 
at the end of the year in which death takes place. 
we can very easily discount the payments and 
find their present value, the first amount being re- 
duced by one year’s discount, the second by two 
vears’ discount, the third by three years’ discount, 
etc. 

If all of these were added together, the company 
would have on hand a sufficient sum, which, with 
the interest to be received, would enable it to pay 
$1,000 at each death, as it occurs. Then if we divide 
the total sum by the number of persons, 81,822, we 
should have the average payment each person should 
make in order to get a company to guarantee this 
payment of $1,000 at his death. at whatever time 
that death might take place. In other words, we 
should have the single premium for the insurance 
of $1.000 at death. If the death claims be discounted 
at 3 per cent. the net single premium to secure this 
benefit is $419.88 at age 35. 

In making the actual calculations the Actuary has 
many aids and facilities which I need not describe 
There are adding machines and multiplying ma 
chines, tables of logarithms, and other easy methods 
which are familiar to you all, and in the course of 
the 123 or 130 years during which actuarial science 
has been developing there have been many other 
short cuts introduced for making calculations which 
were not dreamed of by the founders of tne early life 
insurance companies. Indeed, all the simpler values 
are calculated and tabulated so that they can he 
obtained without any of the trouble referred to 
above. 
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THE EASTERN UNDERWRITER. 





INION CENTRAL” RELICENSED 


3¥ OHIO INSURANCE DEPARTMENT 


udge Lemert Says Company has Made 
Substantial Compliance With 
Wishes of his Office. 





Columbus, Ohio, April 6 (Special).— 
m Thursday, April 1, Judge C. ©. 
emert, Superintendent of Insurance for 
thio, relicensed the Union Central Life 
» do business in that State. This ac- 
on was in line with Judge Lemert’s in- 
mation to your correspondent, several 
eeks ago, that he contemplated no 
rastic action, nor anything that would 
mbarrass the company in its legitimate 
usiness, during the pendency of the 
tate’s suit to cause the cancellation of 
he stock dividend in dispute between 
he State and the company, which now 
in the Circuit Court at Cincinnati. 
rhe letter takes cognizance of the pres- 
ient’s notification to the department 
that he has secured and holds in trust 
he disputed’ stock and the dividend 
paid thereon and that no action will be 
taken on or with the same till the issue 
at bar is decided, as “Substantial com- 
pliance with the demands of the State.” 
License therefore is granted. The letter 
of Judge Lemert addressed to President 
Clark follows: 

“Further replying to your letter of the 
lith of March written at the direction 
of the board of directors of the Union 
Central Life Insurance Company in re- 
ply to the communication of February 
15, of the Commissioners of Insurance 
of Maryland, Virginia, Connecticut, Min- 
nesota, Michigan and Ohio: 

“IT note that ‘the company has secur- 
ed possession of the stock certificates is- 
sued by way of dividend and will hold 
them together with the amount of cash 
dividends paid on the stock last October 
pending the decision of the quo war- 
ranto suit; and hereby undertakes with 
you that in the meantime no further 
dividend shall be paid on the stock in 
question.’ 

“This action on the part of the com- 
pany is regarded by this department as 
a substantial compliance with the opin- 
ion expressed in the note appended by 
the undersigned to the communication 
to you on February 15, 1909. 

“Certificate of authority is herewith 
inclosed authorizing the Union Centra! 
Life Insurance Company to transact its 
appropriate business within the State of 
Ohio for the coming year, to which has 
been added the following note: 

‘‘In June, 1908, the company declared 
a dividend of $400,000 to stockholders 
out of $779,788 which it claims were 
profits derived from stock policies prior 
to December 31, 1907, and issued treas- 
ury stock therefor, thereby, as it claims, 
increasing its paid up capital to $500, 
000. This department has controverted 
the existence of any profit whatever 
from said stock policies and is sustain- 
ed in said contention by a recent exami- 
nation made with the view to testing 
the accuracy of the company’s finding 
The department consequently insists the 
paid up capital of the company is only 
$100,000 and the “general surplus on 
policyholders’ account” is $2,514,151.53.’ 

“Cash capital in the printed report 
will be starred and the following foot- 
note carried: 

“*The company claims that on and 
prior to December 31, 1907, there had 
been derived a profit of $779,788 from its 
stock policies and in June, 1908, declar- 
ed a dividend of $400,000 to stockhold- 
ers and issued treasury stock therefor. 
The department has controverted the 
existence of such profit and questioned 
the legality of the transaction by a suit 
instituted in the name of the State of 
Ohio on the relation of the Attorney 
General against the company in the Cir- 





apn. cult Court of entities county,. which 
is pending. The company has secured 
possession of the stock certificates is- 
sued by way of dividend and has agreed 
to hold them together with the amount 
of cash dividend paid on such stock last 
October, and agrees that no further di- 
vidends will be paid on said stock pend- 
ing the decision of the suit.’” 





SUES FOR $2,600 COMMISSION. 





Claims Applicant Entered Into An 
Agreement To Take a $100,000 
Policy. 





Edward J. Wessels, well known insur- 
ance man of this city, has begun suit 
in the Supreme Court against Harry A. 
Munn, a coal operator of 12 Broadway 
and Orange, N. J., to recover $2,000 com- 
mission alleged to be due on the procu- 
ration by Mr. Wessels of life insurance 
policies aggregating $100,000 on the life 
of Mr. Munn. 

According to the plaintiff, on Febru- 
ary 28, 1908, he and Munn entered intu 
an agreement under which he agreed to 
procure $100,000 insurance on the life 
of Mr. Munn. On March 21 of the same 
vear: plaintiff says he did procure this 
amount of insurance, and four days lat 
er, when he delivered the policy to Mr 
Munn and demanded $4,075, the annual 
premium, the latter refused to accept 
the policy and repudiated the agree- 
ment. The suit to recover $2,600, the 
amount of commission followed. 

The point involved is a most interest- 
ing one and the outcome wil! be 
watched with interest. 





GREAT AMERICAN LIFE. 





Quinn and Doyle Both Ciaim Victory in 
New Board of Directors. 


The official announcement of the elec- 
tion of the board of directors of the 
Great American Life of St. Louis, Mo., 
shows the following to have been elect- 
ed: Samuel Quinn, organizer; Henry 
Miller, General Manager Wabash R. R.; 
P. J. Doerr, cashier Lafayette Bank; 
John B. Christensen, capitalist; George 
P. Murrin, capitalist; August Schlafy, 
capitalist; W. H. O’Brien, chief counsel 
of the company, and J. W. Perry, vice- 
president of the National Bank of Com- 
merce. 

The result, which was received in the 
presence of about fifty officials, agents 
and stockholders, was received without 
comment. 

Samuel Quinn, organizer of the com- 
pany and until recently its undisputed 
president, in speaking of the election 
says: 

“As the president of the company 
must be elected from a member of the 
board of directors, I do not see what 
chance Mr. Doyle has. Surely, if the 
stockholders had wanted to re-elect him 
president, they would have elected him 
to the board. 

“The result of the election is a victory 
for the ‘stockholders’ ’ ticket and the old 
administration. I am greatly pleased 
with the new board. We have five out 
of the nine directors—Perry, Murrin, 
Miller, Christensen and myself. I am 
greatly pleased with the board, with one 
or two exceptions. It is a good board, 
and just such a one as the company 
needs.” 

Sherwood Doyle, who claims the pres- 
idency, says: 

“The result of the election is a com- 
plete victory for the ‘administration.’ 
We have elected seven of the nine di- 
rectors, and the ‘administration’ forces 
will control the policy of the company. 
I am entirely satisfied with the result 
of the election.” 

As to the probability of an immediate 
election, a director is quoted as saying: 

“It may be several months before the 
new board takes up the matter of elect- 
ing a president. We want things to cool 
off—if such a thing is possible.” 





The New York Life has made a loan 
of $500,000 on a Seattle building, the in- 
terest rate being five per cent. 





#S82,000,000 


this organization. 
The “SPECIAL POLICY” 
to do with our success. 





7 As a prospective buyer of insurance is it not highly 
significanttoyouthatthisCompany wroteduring its 


FIRST FOUR WEEKS 


And is it not further and doubly signifi- 
cant that we have, written, at the end of 


OUR SECOND MOR TH 


This company has passed the prime stage and has demonstrated beyond 
a doubt that it is founded on true insura’ ce principles. 
unceasing offorts of a thoroughly orgavized corps of workers whose enthu- 
siasm and applied efforts of the past are a guarantee of the stable 


which we are NOW offering has had much 
Ask for partic: Jars. 
J- WARREN LYTiE President 


STANDARD MUTUAL LIFE INS. CO. OF AMFRICA 


Home Offices : Twentieth Floor, Commonwealth Building, Pittsburgh - 


Insurance! 


Insurance! 


It has behind it the 


fu'ure of 





A Satisfactory Trip. 





George Wellwood Murray, superin- 
tendent of agencies for the Home Life 
Insurance Company, is back in New 
York after a seven weeks’ swing about 
the field, going as far West as Omaha, 
and North to Aberdeen, South Dakota. 
Always optimistic Mr. Murray is doubly 
so now, the truths learned while away 
convincing him that business men are 
again taking a sane vjew of life insur- 
ance and the institutions writing it. He 
is firmly convinced that the legitimately 
managed companies will do an increas 
ingly, satisfactory business, and in this 
prosperity the Home Life will experi- 
ence its full share. While away Mr 
Murray managed to attract some addi- 
tional good men to the service. Con- 
spicuous among the number is W. H. 
Walker, of Wichita, Kans., whose record 
as a reliable producer is well known 
throughout the Middle West. 





THE COLUMBIAN 
NATIONAL LIFE INSURANCE CO. 
OF BOSTON, MASS. 


The Only Massachusetts 
Non-Participating Company 





The Most Modern Forms of 
LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Correspondence desired with good 
Producers. References required. 


ARTHUR E. CHILDS, President 
WM. H. BROWN, Secretary and Treasurer 
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CENTRAL NEW YORK 
Opportunity for first-class Life Insurance 
Salesman. MUST BE A PRODUCER. 
Largest city in district 3est territory 
in state. A. 1. Contract to right man 
Permanent position. Address L. A. K 
FASTERN UNDERWRITER 


PRODUCERS OPENING 
In Large Northern New York City with 
best proposition in Life Insurance on the 


market. Want a man WHO CAN SELL 
his goods. If interested get in touch 
with Address 

K. B. P.. EASTERN UNDERWRITER 








A LIVE-STOCK INSURANCE CoO. 
Preparing to enter New York and New 


Jersey, desires :.epresentatives in these 
States. Opening for General and. Local 
Agencies. 

Address “ Live Stock” Care of 


THE EASTERN UNDERWRITER. 


FOUR HIGH-CLASS INSURANCE or 
Pank Stock Salesmen in a propositior 
backed by men of national reputation 
“Salary and Commission.” 


Address, A. L 
D., Care of EASTERN UNDERWRITER 











AGENCY CONNECTIONS 


for new Casualty Company ‘now 
in Pennsylvania, 
York and all 

Excellent op- 


writing business” 
New Jersey, New 

New England States. 
for good 


portunity producers, 


Address CASUALTY 


care of Eastern Underwriter 











STOCK SALESMEN 


A fully protec sted and guaranteed Life 
Insurance Agency ‘‘ompany’s st ck is 
being offered ti the publie It is a 
thoroughly established, dividend paying 
proposition, and secured by the under- 
lying guarantee ofa large Trust Company 
Salesmen will be furnished with an 
attractive and complete selling kit, 
full line of letters of endorse ment 
acknowledgements of receipt of div ‘ 
from stockholders, who are amo the 
most substantia! and well known b vusine ss 
men—bankers, manufacturers and edu- 
cators—in the South. 

Liberal compensation op fale 






ability Address, SOUTHERN PuOerT 
Care EASTERN UNDERWHITER Ww 
YORK, N. Y 














LIVE NEWARK, N. J. FIRE AGENT 


Wants first agency of Compary 
give good volume of choice business. 
Address *“*« NEWARK” 

Care of Eastern Underwriter, 105 William Street, New York City 


writing liberal Lines. Can 
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REVOKES ITS LICENSE 


ON PURELY TECHNICAL GROUNDS. 





Commissioner McGivney Tells Louisia- 
na National Life To Cease Business 
—Will Appeal To Court. 
Eugene J. McGivney, Insurance Com- 
missioner of Louisiana has revoked 
the license of the Louisiana National 
Life to do business in the State until 
its “policy forms are corrected and res- 
titution is made to its policyholders on 
policies already issued.” He also tem- 
porarily revokes the licenses of all the 

company’s Louisiana agents. 

The conclusions reached by Commis- 
sioner MecGivney given below, are 
severely criticised by many of the fore- 
most actuaries of the country, S. H. 
Wolfe, New York, among the number. 

Mr. McGivney makes no criticism of 
the company’s financial standing or its 
method of conducting business, but 
deems its policy contracts to be in vio- 
lation of Act 88 of 1906 and Act 193 of 
the same year. 

Reasons For the Order. 

Mr. McGivney’s order, which con- 
tains the substance of his complaint 
against the company is as follows: 

“Whereas the Louisiana National Life 
Assurance Society, a life insurance com 
pany organized on the capital stock 
plan under the laws of this State did, 
on August 13, 1907, by resolution, duly 
adopted by its board of directors re- 
solve to thereafter transact all of its in- 
surance business on the non-participat- 
ing (or non-mutual) basis; it being re- 
quired by Act 88, of 1906 to elect 
whether its insurance policies would be 
issued to policyholders on the partici- 
pating (or pitt plan, or on the non- 
participating (or non-mutual) plan; and 

“Whereas, the said Louisiana Nation- 
al Life Assurance Society has, since the 
date of making the election as afore- 
said, been issuing policies of life insur- 
ance containing coupons attached there- 
to, guaranteeing to its policyholders an 
alleged annual dividend of an arbitrary 


fixed amount contrary to the aforesaid 
Act 88 of 1906 which provides for a 
faithful annual account determinable 


only at the end of the year and depend- 
ent in amount on the actual result of 
each year’s business; and, 

“Whereas, the said coupons designat- 
ed as ‘a dividend’ are purposely ar- 
ranged so that the respective values of 
the same are small in the earlier years 
of the policy, and gradually increasing 
as the policy becomes older, after the 
manner of the ‘deferred dividend plan’ 
which is prohibited in this State by the 
aforesaid Act 88 of 1906; and, 

“Whereas, a non-participating (or 
non-mutual company) such as the said 
Louisiana National Life Assurance So- 
ciety has declared itself to be, cannot 
promise lawfully to its policyholders to 


pay any dividends, particularly when 
the full benefits of same are postponed 
and the amount of dividends is fixed 


and arbitrary contrary to the equitable 
methed of annual accounting and distri- 
bution of profits provided by the afore- 


said Act 88 of 1996, and, 
“Whereas, the sample policy sub- 
mitted to this department by the said 


Louisiana National Life Assurance So- 
ciety shows the cash surrender. values 
stipulated therein to be less than the 
minimum amounts guaranteed to poli- 
cyholders by the provisions of Act 193 
of 1906; and, 

“Whereas, after repeated promises 
made by the officers of the said compa- 
ny to this department to correct its poli- 
cy forms, and to make restitution to its 
policyholders as demanded by this de- 
partment, and as {is required by the laws 
of this State, the company has failed to 
do so; and, 

“Whereas, after having its authority 
to do business renewed by this depart- 
ment for the year 1909, the said compa- 
ny, by resolution of its board of direc- 
tors on March 18, 1999, has resolved to 
oppose the enforcement by this depart- 


ment of the said laws. 

“Now, therefore, be it resolved, that 
I, the undersigned authority, acting un- 
der and by virtue of the power con- 
ferred by the laws of this State do here- 
by revoke and annul the authority 
granted by me to the said Louisiana Na- 
tional Assurance Society, on February 
27, 1909, authorizing it to transact life 
insurance in this State, until] its policy 
forms are corrected and until restitu- 
tion is made to its policyholders on poll- 
cies already issued, and that all of the 
certificates of authority granted to 
agents or solicitors in this State for 
1909, are hereby temporarily revoked; 
and that this revocation shall be pub- 
lished in the official journal of this 
State as full notice to all parties con- 
cerned.” 

President Rice’s Statement. 

Louis P. Rice, president of the Louisi- 
ana National, claims that there was no 
justification for the drastic action taken 
by Mr. McGivney. He says that the 
company’s contracts were issued on the 
advice of actuaries and that he asked 
that the matter be submitted to the 
court or to three impartial actuaries. 
He says: 

“For the past six or eight months Mr. 
McGivney has claimed, that the Louisi- 
ana Company could issue its guarantee 
Cividend in a flat coupon. For instance, 
he wanted us to make our coupon of the 
same amount for the nineteen years, 
when we have adopted the graded cou- 
pon. In other words, we now issue a 
policy with a graded coupon, and say at 
the age of 35 years, we give the policy. 
holder $5.74: the second year, $6.50: the 
third year, $8.00; the fourth year, and so 
on for the nineteen years. Mr. McGiv- 
ney ruled that we should issue the cou- 
pons all of equal amount, say $7.00, 
whereas by grading the amount the re- 
sult would be the same in the end. 

“Mr. McGivney sent Mr. Foster, the 
actuary here in January, and Mr. Foster 
ugreed with Mr. MecGivney. We then 
employed Mr. Williams, the English ac 
tuary, Mr. Cathles and Mr. Cochnower, 
an expert actuary, and these three gen- 
tiemen informed us that we were cor- 
cet, and that Mr. McGivney was entire 
ly wrong. Our attorney, Mr. Lemle, went 
over the whole proposition with Mr. Me- 
Givney, on the instruction of the board 
of directors of the company, and submit- 
ted the three opinions of the expert actu- 
aries, who come from different parts of 
the country. Upon their reports the 
beard of directors concluded to test the 
rights of the company in the courts. 

“We cannot understand the attitude 
of the insurance department of the 
State in resorting to such extreme 
measures. These matters have been 
put up to Mr. McGivney in a way that 
he certainly should have done every 
thing possible within the law to help a 
Louisiana home proposition rather than 
to impede its progress. We suggested 
to him that an amicable suit should he 
had, and we even suggested that we 
would be willing to submit the proposi- 
tion to any three unbiased actuaries in 
the country for a ruling. The whole 
thing has been in Mr. Lemle’s hands, 
and as far as I know, Mr. McGivney has 
not replied to these suggestions. We 
will not submit meekly to this action 
We will lose no time in resorting to the 
courts to justify our position. 

“The Louisiana Company has made re 
markable progress in the last twelve 
months. Its business is growing and 
the directors and managers had every 
reason to believe that a remarkable suc- 
cess would have been attained by this 
company. In its two and a half years 
of existence it has written over three 
and a half millions of business, and its 
financial condition is perfectly sound 
It was recently examined by the insur 
ance department, and the fact that its 
license for the year was issued showed 


that it was found in good condtion. Its 
capital and surplus is $300,000. and the 
company is doing a full business. Our 


attorney Mr. G. Lemle, has the matter 
in hand and the commissioner wil] be 
ruled into court on Monday.” 


REACHED ITS ALLOTMENT. 





James Perry Agency of Prudential Se- 
cures Million and a Half During 
First Quarter. 


At an interesting meeting and dinner 
of the James Perry, New York City, 
Agency of the Prudential held Monday 
evening, Herbert N. Fell, Mr. Perry's 
associate, stated that the allotment of 
$1,500,000 in new business for the first 
quarter of 1909 had been attained, and 
that the second quarter was starting in 
a satisfactory manner. 

Mr. Fell said that it was the desire 
to make the Agency an ideal one in the 
practical working of the co-operative 
spirit. In order to maintain its posi- 
tion as the leading agency of the Pru- 
dential it would be necessary to add to 
the staff of producers from time to time 
and the men of the agency could aid 
very materially in this respect. He 
gave several illustrations as to how the 
advertising of the company could be 
taken advantage of. 

Last year the James Perry Agency 
furnished nine members of the $100,000 
League. “This year,” said Mr. Fell, 
“we want to have at least 20 members.” 
He also spoke of the value of life insur- 
ance in the way of creating an estate, 
without waiting for the spending of a 
life-time in accumulating it. The 
Monthly Income Policy he said was a 
step further in advance, in that it ex- 
tended the estate to cover two genera- 
tions. 

The principal address was by Fred W 
Tasney, Manager Western Division Or- 
dinary Agencies, who divided his talk 
into two parts—one for entertainment 
and the other for instruction. 

In course of the former, he told of his 
search for suitable definitions for the 
terms: Tontine, Advance, Dividends, 
Participating, Bonus, Rebates and 
Twisting, together with the conclusions 
he formed. 

Speaking seriously of the life insur- 
ance business he said that solicitors 
were to be congratulated first in that 
they were philanthropists and yet busi- 
men; second, that they were not 
down by territorial limitations; 
that there was practically no 
limit as to age—a feature rarely to be 
found in connection with other busi- 
ness enterprises. 

Of the field for labor, he said that the 
business to be secured in 
was greater tuan in several 
and Southern States combined. 
held that it paid to be coupled with suc- 
cess, and expressed the conviction that 
the more solicitors there were in the 
field the easier it is to write business. 


ness 
bound 
third, 


Western 


He pointed out the value of team 
work; agents should give and take. 
Some men are fitted for finding cases 


and others are more adapted for clos- 
ing them. 





Up To Expectations. 

The Equitable Life of Iowa set 
mark for new business during 1909 at 
$8,000,000. 
first quarter is about $2,000,000. 


dent Kirk in a letter to agents, urges 





OF WORCESTER, MASS. 190 
THE STATE MUTUAL LEADS 

Our claim, ‘“‘ The Best Ever,” is substantiated 
by an impartial judge; Webb’s “‘ COMPARISONS 
SIMPLIFIED,”’ 1909-1910. This is one of the 
most reliable life assurance statistical works 
and analyses published. 

The STATE MUTUAL receives the greatest 
number of credit points, 10,485 out of a possible 
11,600, based upon eighty policy conditions 
and the guaranteed surrende. values to total 
net cost (exclusive of dividends) at the end of 
the Ist, 2nd, 3rd, 4th, 5th, 10th, 15th, and 20th 
years, Ordinary Life, 20 Payment Life and 20 


Year Endowment, age ‘55. The company 
nearest approaching this record receives 
9,820 credit points. The number of points 


credited to the last company is 5,255. Thus 
we lead the nearest competitor by 665 points 
and the lowest by 5,230. 
If you are a live wire, investigate. 
A. G. BULLOCK, President 
B. H. WRIGHT, EDGAR C. FOWLER, 
Seeretary Supt. of Agencies 











UNEXCELLED IN 
Favorable Mortality 
—AND— 
Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 








and Treas, 


| sachusetts. commends itself both to policy- 
| holder and agent. 


| For circulars and rates address 


Manhattan | 


He | 


its | 


The amount issued for the | 
Presi- | 


them to get well on the right side of | 


the allotment during the earlier part of 
the year 


‘The record of this splendid institu- 


| 
| 
| 
| 


tion in insurance gained during 1909 is | 


one over which the company, 
and policyholders may 
Out of 161 companies doing an Ordinary 
business exclusively, the Equitable of 
Iowa ranked number fourteen in net in- 
crease in insurance in force. 


its agents 





Joins Life Presidents Association. 


The New England Mutual Life of Bos- 
ton, Mass., was elected a member of the 
Association of Life Insurance Presi- 


dents at the latter’s regular bi-monthly 
meeting on Friday, April 2. This is the 
second company admitted to member- 
ship this year, the North American Life 
of Toronto, having joined in February. 


well feel proud. | 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
9-1 F. FOSS, General Agent 
- H. DYER, General Agent 


.. i. ROBINSON, General Agent 
253 Broadway, New York 





1860 49th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


- $21,708,901.70 
Liabilities (including Di- 
vidend Endowment 

ONIN icin: ated ceotun 20,471,723.76 
Dividend Endowment 


1909 


Fund (Deferred 
| eee es 1,970,463.00 
Net Surplus............ 1,237,177.94 


Insurance in Force... .. 88,368,244,00 


The 49th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,704,048.00 and that over 
$467,700 was added to surplus ac- 
count. 
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ORGANIZATION MEETING. 





fians for Launching the Trenton Na- 
tional Life Officially Announced. 


Trenton, N. J., April 3, 1909.—An open 
| eeting was held here last evening of 
j ‘ospective stockholders tm the pro- 
j cted Trenton National Life Insurance 
(ompany. Former Governor E. C. 
+ okes presided at the meeting. 

It was explained at the outset that the 
company is not to be a new one, but is 

be a reorganization of the old Bureka 
| fe Insurance Company which has been 

ing rather unsatisfactory business in 
\ irginia. 

The Trenton Company is to take over 
i.e assets and liabilities of the old com 
pany, and it was argued that with the 
yroper local spirit behind the venture 
i. could be made profitable. The as 

ts of the Eureka are said to be in good 

ape. The Eureka Life has a paid 
up capital of $56,000, and it is proposed 
raise the remaining $44,000 to make 

e minimum capitalization of $100,000 
i.quired by the New Jersey. law. 

Bight of the fifteen directors for this 
ycar are to ce Trentonians, but the dis- 
cussion brought out the fact that in 
fiture years, as a majority of the stock 

is held by the old Eureka crowd, the 
control of the directorate might not be 

rseyites. Mr. George Mumbar, sec- 
retary of the Eureka, who was present 
the meeting, thought this could be 
overcome by having a sufficient amount 

f the stock of the Bureka placed in the 
hands of a trustee, and thus insure the 

mtrol of the company remaining in 
‘trenton. He said that he expected to 
make his home in Trenton and that 

me other stockholders of the Eureka 
ere coming here to reside. 

Six prominent Trentonians have al- 
ready signed to serve on the board of 

irectors. They are ex-Governor E. C. 
Stokes, Judge G. D. W. Vroom, Charies 
H. Baker, ex-Senator E. C. Hutchinson, 
John Gavigan and A. M. Maddock. 
Vith the exception of Mr. Stokes, none 

these gentlemen was present at the 
meeting last night. 

(n organization committee, composed 
ot the above named persons, was elect- 

The new company will ac once open 
ts subscription books to tne public. 





FOR INCREASED RATES. 





Supreme Archon of Heptasophs Will 
Ask Head Conclave to Take Such 
Action in June. 


What will virtually be a _ radical 
change in the Improved Order of Hep- 
tasophs is being planned by _ the 
supreme archon, and at their confer- 


ence next June the delegates to the 
supreme conclave will vote on the 
change, says the Baltimore News. 

The proposed change is called an 
equalization plan, and provides that all 
tiembers who joined the order prior to 
1901 will be compelled to pay an in- 
crease in assessment in order to make 
up a deficiency of $699,110.74 in the spe- 
cial, or reserve fund. Many of the mem- 
bors, who joined before 1901 are oppos- 
ed to the proposed change. If the 
equalization plan is passed by the 
supreme conclave, it will mean a loss of 
lany members, who say they will re 
fuse to pay the increased assessment. 
The supreme archon says: 

“When the supreme conclave, in 
June, 1901, adopted the present table of 
rales they adopted a table which I be 
live would have been sufficient for all 
time, had it provided for the collection 
cf the full table. This it did not do, 
but made the error of deducting 7 per 
cont. for the expense account. This 
suin up to the present time amounts 
to nearly $700,000, thus making the re- 

ve fund short to that extent. All 
members initiated since July 1, 1991, 
have paid this table less 7 per cent. de- 
ducted for the expense account. All 
who were members before July 1, 1901, 


ive not t paid t this table and are in con- 
sequence in debt to the reserve fund 
the difference between the amount they 
paid and the amount they should have 
paid had they been assessed. This is 
the plan: 

“Advancing all members to their at- 
tained ages July 1, 1901, or in lieu 
thereof giving them the following op- 
tions: 

“The privilege of paying in cash the 
amount they ought to have paid to the 
benefit fund had they been charged the 
present tabie of rates from the time 
they were initiated into the order to 
July 1, 1901. 

“They may reduce their certificate to 
the amount which their present payment 
would purchase as compared with the 
amount they would pay at their attain- 
ed age July 1, 1901.” 





Doing Well. 





The Albany agency of the Phoenix 
Mutual Life, M. V. Bull & Co., managers, 
s “delivering the goods” in fine shape. 
The allotment for the first three months 
of this year was fixed at a half million, 
which figure was reached. The record 
fur the first quarter of 1909 as compar- 
ed with the same period of last year is 
as follows: 





Ins. Prems. 

3 Months 1969 ..... $503,076 $18,058 
& Months 1908 ..... 319,270 12,867 
REP PT ee $183,806 $5,191 


President Holcombe acknowledged the 
excellent work achieved in the following 
letter: 

“In examining the details, however, I 
find that the new business coming to us 
through the Albany Office is so large as 
to deserve special mention. 

“We have issued in the first quarte: 
of this year, through the workers in 
that field, more than $500,000 of new in- 
surance. Please present to your ‘boys 
my hearty congratulations upon their 
success and my sincere thanks for their 
aid in building up this company. They 
ulso are entitled to a vote of thanks 
from those who have thus been protect- 
ed by them and who have thus made 
provision to some extent at all evenis 
for those who have a right to rely upou 
them. 

“Let me add that many of these new 
members will need and want additional 
insurance as the years go by, and that 
therefore this ought to form the founda- 
tion for more business.” 





Security Life of America. 





J. B. Sells, Agency Manager of the Se- 
curity Life of America, who together 
with President Johnson, visited New 
York during the past week, says that the 
company has just been admitted to do 
business in Ohio, California and Oregon. 
Admission to Michigan was also recent- 
ly secured. The Company is now oper- 
ating in 22 States. 

While respecting old existing general 
agency contracts, it is the purpose of 
the company hereafter to work the ter- 
ritory entered under the Supervisorship 
system, paying particular attention to 
rural communities. In other words the 
intensive cultivation plan will prevail. 

The Company is now securing about 
$1,000,000 paid for business. 





Death Rate In New Jersey. 





According to the bulletin of the New 
Jersey State Board of Health, just is 
sued by the Registrar of Vital Statis- 
tics, there were 2,992 deaths in New 
Jersey for the month ending March 15, 
a decrease of 285 from the previous 
month and 276 less than the corre- 
sponding period of last year. 

Pneumonia took off the greatest num- 
ber of victims, 348, as against 392 for 
the corresponding period in 1908. Tu- 
berculosis of the lungs claimed 325 as 
against 344 for March, 1908; diseases 
of the respiratory system, 248, as 
against 265 for March, 1908. 


hie EASTERN UNDERWRITER. 


MICHIGAN MEN MEET. 


| 





Field Representatives of Home Life | 
Gather at Detroit—Addressed by 
President Ide. 





A gathering of unusual interest was | 
that held ai the Hotel Pontchartrain | 
Detroit, recently, when at the invitation | 
of William Van Sickle, State manager of | 
the Home Life, the Michigan represen- | 
tatives of the company held their an- 
nual banquet and reunion. 

The guest of honor was George E. 
ide, president of the company, who act- 
ed as toastmaster at the banquet in tne 
evening. Speaking to the field men M1. 
Ide told most earnestly of the apprecia- | 
tion of their efforts by the head of- 
fice executives who fully realized the} 
part played by the direct business-get- 
ters in the company’s upbuilding. 

Agency Superimtendent Murray spoke 
in a similar vein, and recalled the his-| 
tory of the Michigan agency under its | 
present progressive manager. 

Hon. James V. Barry, commissioner | 
of insurance for Michigan, who was} 
prevented from attending the gathering | 
by a prior eugagement, sent a lette., 
ithe reading of which elicited hearty ap) 
plause. 

At intervals throughout the evening; 
vocal selections were rendered by the} 

“Home Life Quartette.” 

The Michigan general agency of the | 
Home Life is one of the best of the | 
company’s Offices, and Manager Van| 
Sickle is determined that it shall su 
continue. 

Handsome and Useful. 








| 
| 
| 
| 





From the Metropolitan Life we have | 
received a handsome  nickle-plated 
model of its home office building, front- | 
ing on Madison Square park and taking | 
up an entire block, which makes a very 
handsome desk weight or mantle orna- | 
ment. 

The Metropolitan building is one of | 
the finest in New York, and yet 
it was not built for show purposes. Its 
space is so well arranged and utilized 
that the building in itself forms a fairly | 
good-sized city, both from the stand-| 
point of area covered and people using | 
it daily. 

That the model might be a worthy 
representation of the original in point} 
of usefulness, the designer arranged it 
in the shape of an ink-well. 

This pretty little souvenir will be} 
greatly appreciated by all who receive 
same. 





its Greatest Week. 





The week ending April 3 was the, 
largest in point of production that the 
Ordinary Agencies of the Prudential 
have experienced since the Department 
was established. The results were far 
beyond the expectations of the Compa- 
ny, and is attributed in no small part 
to the popularity of the Monthly In-| 
come Policy. 





Superintendent Hotchkiss of the New| 
York Insurance Department, has ap- 
pointed Daniel F. Gordon, formerly Sec- | 
ond Deputy Superintendent, and in 
charge of the New York office, to be 
Chief Examiner of fire insurance com- 
panies, this being in line with his an- 
nounced policy of reorganization of the 
Department. 
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THE 


Union Central 


Life Insurance Co. } 


OF CINCINNATI, OHIO 


JESSE R. CLARK, President | 
ALLAN WATERS, Sup’t of Agents 


Well-informed insurance men need 
not be reminded of The Union Cen- 
tral’s reputation for LARGE DivVi- { 
DENDS TO POLICY-HOLDERS. It is t 
the company for the alert, intelli- j 
gent agent who wants to win in 
competition. New and up-to-date ' 


1909 policies. 
Assets, $67,933,245 40 
Liabilities 65,244, 114.30 
Established 1867. In». in Force 269,000,000 























RELIANCE LIFE 


Policies That Can’t Be Beat 


‘Over Two and One-Hali 


| OO, 

















PITTSBURGH 


Assets 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 






























SPECIAL 
CONTRACT 
SALESMEN 


Get my new policy. Leads them all. 
1 know just what you need, and have 
got it. This is quick action tor you. 
Write me to-day: 

CURTIS J. HEBERT, 


Southern Manager 


The Reserve Loan 
Life Insurance Company 


James Building, 
CHATTANOOGA, TENN. 
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NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 


febates, ~.-.°.-.-.-.> ee 
‘ ] ear - - © e e 
RECORD ang hem A ee °- © © + + + _§,848,855 77 
SIX YEARS Increase in Insurance in Force, - - 23,968,070 00 
EXCEPTIONAL OPPORTUNITIES FOR MEN oF ABILITY 














CHICAGO 


ESTABLISHED 1868 






ROBERT D. LAY, Secretary 
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“THE EASTERN 


‘LIFE INSURANCE AS. A SOCIAL FORCE* 


By Edward A. Woods, Manager Pittsburg Apeiay Equitable Life Assurance Society. 


Great forces are not at work in multi- 
tudes of ways to prevent and cure condi- 
tions which society has in past ages 
ignored. The State not only provides 
free education, but compels it by law; 
not only punishes the criminal, but 
places him where the contagion of 
crime cannot spread and endeavors, by 
keeping him employed, to return him to 
society a self-supporting member. It 
stamps out diseases by quarantine regu- 
lations, by compulsory vaccination, by 
preventing the importation of sickly 
classes, and by sanitary regulations 
more stringent the more thickly settled 
the community. It encourages agencies 
for the promotion of thrift; endeavors 
to suppress immorality. Hence the tre- 
mendous uplift in such a modern socie- 
ty as that of this country as compared 
with that of any nation of a few centu- 
ries ago. It has become the recognized 
duty of society to encourage every 
agency to suppress general evils and to 
promote the general efficiency of the in- 
dividual or large masses of them. 

Great Influence of Life Insurance. 

One of the most powerful, as well as 
most recent, factors in these directions 
has been life insurance. No one can es- 
timate the general effect upon the peo- 
ple of this nation of the habits of thrift, 
shown in the $500,000,000 annually laid 
by through life insurance; of the 
widows provided for and orphans edu- 


cated; of old age, otherwise helpless, 
made independent; of the children 


brought up with healthful surroundings 
instead of being launched uneducated, 
ill-ncurished and ill-equipped to battle 
with the world. It is to our credit that 
Americans have voluntarily taken upon 
themselves this mighty agency for self- 
help while other nations have recog: 
nized the necessity of providing for this 
members of soci- 
in Germany. 


mutual support by all 
ety by law, as is the case 
Americans have voluntarily assumed 
this duty to a greater extent twice over 
than all the rest of the world combined. 

One need only to stop to think of te 
improved conditions a few generations 
carried the life 


from now if every one 
insurance that he couid and should car- 
ry. If by it the aged are provided with 


pensions, widows, are provided with av 
least some support and orphans are pro- 
vided with means and education until 
able to care for themselves, the relief 
to ihe State from having to support 
homes for the aged, asylums for or- 
phans and homes for the destitute, 
would be the-smallest part of the good 
done 

Notwithstanding the 
annually in this country for philanthro- 
py of this nature, only the surface of 
the evil is touched by this help. The 
evil resulting from conditions requiring 
this governmental! relief passes on with 
its legacy of inherited inefficiency and 
helplessness, and physical, mental and 
moral weakness. Life insurance is pre- 
vention rather than cure; it strikes at 


the very root causes of these great 
evils. 


Where Life Insurance Does Not Reach. 

Young as the institution of life insur- 
ance is, convincing illustrations are 
abundant of the condition of those un- 
affected by it. There are 25,000,000 pol- 
icies in force in this country, not count- 
ing the 8,000,000 certificates of assess- 
ment and fraternal orders. This means 
that at least one-quarter of the total 
population of the country is represented 


$90,000 00 spent 


by life insurance. Yet Father Lynch of 
Chicago states that of 6,000 children re- 
ceived during five years at one of the 
large church asylums, the parents car- 
ried life insurance in not more than 
twelve cases. In an almshouse in Phil 
adelphia, out of 1,110 inmates only three 
had been benefited by life insurance, 


*Reproduced from a copyrighted letter to 
Agents by permission of Mr. Woods. 


and those only to the extent of $6,000. 
Of 133 inmates of an almshouse in 
Montgomery County (Pa.), none had 
been benefited by life insurance. Four 
hundred ninety-nine out of five hundred 
children in St. Paul’s Roman Catholic 
Orphan Asylum had never received any 
benefit from life insurance. This is 
what becomes of those whom life insur- 
ance does not reach; and such figures 
are more striking when it is remem- 
bered that the number of life insurance 
policies in the country is far greater 
than the total number of families. 


Life Insurance Reduces Poverty. 


In Engiand up to 1801 there had been 
an increase in rates or poor taxes of 
about £100,000 annually. In the middle 
of the last century, investigations were 
made into the change that insurance 
was even then making in English social 
conditions. It 1850 a Royal Commis- 
sion reported (Section 821) “There can 
be no doubt on the one hand of the ben- 
eficial influence exercised upon the poor 
law expenditure. It has been frequently 
alleged that no less a sum than £2,000,- 
000 is annually saved to the rate-pay- 
ers.” 

Following this report insurance socie- 
ties were given special privileges in re- 
gard to investments, being allowed tu 
invest with the National Debt Commis- 
sioners at a rate of interest in excess of 
that realized by the government. 

Not Taxed In England. 

Parliament, in 1853, in its Income Tax 
\ct, permitted every policyholder in a 
life or accident company liable for in- 
come tax to deduct from his return of 
income to the government the premium 
or premiums paid by him under any pol- 
icy or policies of insurance on the life 
of himself or his wife to the extent of 
not more than onesixth part of his 
whole income. (Section 54 of 16 and 17 
Victoria, Chapter 34.) 

In 1896 British statisticians estimated 
that up to that time the reduction of the 
poor rate effected by the various provi- 
sions made by the people voluntarily for 
provision for old age, widows and cr- 
phans, and for the diminution of pauper- 
ism, amounted to £3,000,000 annually. 

Even in the United States, young as 
life insurance is, the decrease in pau- 
perism since 1880 from 132 to 101.4 
shows a reduction of nearly one-third, a 
large part of which statisticians attrib- 
ute as the results of life insurance. 

.f tois is true in We infancy of life in- 
surance, When the results from its enor- 
mous disbursements have but begun to 
be felt, what good to the entire commu- 
nity may be expected with its more gen- 
eral spread? How much will it not on- 
ly lighten the expense to the State of 
maintaining its dependent classes, 
thereby lightening the taxpayer’s bur- 
den, but how much will the efficiency of 
American labor be increased as a whole, 
and how much more will the standard 
of health, intelligence and morality be 
raised? 


FOR PROLONGING HUMAN LIFE. 


Dr. Foster Advocates Five-Year Medical 
Examinations by Life Insurance 
Companies. 


A new method of increasing the in- 
comes of life insurance companies was 
advocated by Dr. Burnside Foster, edi- 
tor of The St. Paul Medical Journal of 
Si. Paul, Minn., at a meeting of the As- 
sociation of Life Insurance Presidents 


in the Assembly Hall of the Metropoli- 
tan Life on Friday last. Dr. Foster 1s 
a life insurance examiner in Minnesota. 


His plan in brief is that the compa- 
nies should establish a regular medical 
examination of all their policyholders 
every five years, with a view to as- 
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certaining ‘Ww hether | oft not ‘they had ac- 
quired any of the preventable diseases 
since the time of their last previous ex- 
amination. 

The benefit to the policyholders, he 
said, would come by the discovery of 
such disease which they could take 
measures to either cure, or, by a change 
of method of living, prolong their lives. 

The companies, the doctor explained, 
would first be conferring an incalculable 
benefit upon their poicyholders, and, 
secondly, that by the extension of lives 
of their policyholders, they would be in- 
creasing the premiums from those risks 
who would otherwise have died, and not 
only ceased to be assets, but would have 
become a liability had the disease driv- 
en them to their death. 

Scheme Deemed Impracticable. 

Dr. F. C. Wells, medical director of 
the Equitable Life Assurante Society, 
presented several objections to Dr. Fos- 
ter’s proposition. Policyholders would 
become suspicious of the companies and 
would say the companies wanted te pre- 
vent them from taking out more insur- 
ance. He did not believe that the av- 
erage policyholder now allowed five 
years to elapse without having a medi- 
cal examination by his family physician 
and if he had an honest physician who 
advised him conscientiously, the com 
pany would get the benefit of his advice. 
“I believe we are on the right track in 
taking up such a scheme for discus- 
sion,” said Dr. Wells, “but I think the 
best way to arrive at the results desired 
is by a campaign of education, and I 
would like to see the companies con 
tribute to such a campaign by the use 
of pamphlets, books and other litera- 
ture.” 
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Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 
BOSTON, MASS. 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 


Assets Jan. 1, 1909....$47,980,647.74 
Liabilities... . ......... 44,476,655.68 
Surplus....... 3,503,992.06 


Alfred D. Fester, President 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 
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A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 


is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 
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THAT NEW POLICY 


AND THOSE NEW RATES AND VALUES 


turn prospectives into policyholders. 
liberal policies and values, 


Highly 


extremely low 


premium rates, notable annual dividend record 
F, W. SMALLMAN, Manager of Agents for New York City 
1401 Empire Building 


F.C. SANBORN, Manager for Eastern Massachusetts 
31 Milk Street, Boston 
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\HOLBSALE “LIFE. INSURANGE 


PROVIDED 





IN NEW YORK BILL. 
Special Rates to Labor Organizations 
and Fraternal Societies—Privilege 
Extends to Employers. 





A bill has been introduced in the New 
ork Legislature under which it is pro- 
sed to permit life insurance compa- 
es to issue policies of insurance and 
annuities with special rates of premium 

) labor unions and other organizations. 

Under the plan outlined a company 

ould be permitted to issue life or en- 

ywment policies, with or without an- 
iities, to members of unions, lodges, 
neficial societies or similar organiza- 
ons, where 100 members of such cr- 
-anizations decide to take insurance in 
. body and pay premiums in a lump 
1m through the local secretary. at less 
than the regular rate of premium. It is 
also provided that this privilege be ex- 
tended to an employer who desires to 
secure Hfe insurance for not less than 
100 employes, the premiums on same 
c be paid by or through said employer. 
The Bill in Fuil. 

The provisions of the bill, which was 
utroduced in the Senate by Senator 
Grattan, and which has been referred to 
the Insurance Committee for action, is 
as follows: 

“An Act: To permit life insurance 
companies to issue policies of insurance 
and annuities with special rates of pre- 
miums to labor unions and other organi- 
zations. : 

“The people of the State of New York, 
represented in Senate and Assembly, do 
cnact as follows: 

“Section i, Chapter 33 of the laws of 
1909 entitled ‘An act in relation to in- 
surance corporations’ constituting chap- 
ter 28 of the consolidated laws, is here- 
lw amended by adding after Section 89 
a new Section, to be Section 89a, to read 
as follows: 

“89a —1: Any life insurance company 
doing business in this State may issue 
policies of life or endowment insurance 
with or without annuities with special 
rates of premiums, less than the usual 
rates of premium for such policies, to 
members of labor unions, lodges, bene- 
ficial societies, or similar organizations, 
cr employes of a smgle employer, who, 
though their secretary or other officer, 
or employer, may take out insurance in 
an aggregate of not less than one hun- 
dred members and pay their premiums 
through such officer or employer. 

“9: This act shall take effect imme 
diately.” Ps 

Ready to Meet New Conditions. 

The chances for wholesale insurance 
was foreshadowed by Haley Fiske, vice- 
president of the Metropolitan Life in an 
address delivered before the National 
Civie Federation in this city about tne 
middle of December. In course of a 
masterly defense and analysis of the In- 
custrial System of insurance. Mr. Fiske 
said: ‘ 

“What is the future of the industrial 
life insurance, is the question that may 
be asked? The future of industrial life 
insurance is going to be just what the 
working man makes it. If they can be 
educated up to co-operation, such as 
Mr. Brandeis describes, there is not any 
insurance company that I know of— 
perhaps I ought not to say that because 
| have not any right to speak for any 
but my own—but my own company, un- 
der such a state of co-operation as that, 
will give their most hearty support and 
sympathy. We are entirely ready to 
treat with any employer or any frater- 
nal order, or with any bank of working 
men, or with any band of settlement 
operators. or with anybody that can 
furnish this insurance wholesale, and 
not require the weekly visits to the 
policyholders to give them all the ben- 
etit of everything that can be saved. 
We are entirely willing that the work- 


ingman shall have the insurance on his 
Owl terms. Not a dollar do we desire 
LW ulake Out OL Lois Dusmmess; DOt a dol- 
iaf Wade 1s got, ao we keep; it is not 
the amoition of the imsurance company 
in industrial insurance, to make auy 
money out of the workingman, it is aul 
his, and we give him his own. He has 
ue profits returned to him. He can 
how get insurance Cheaper than any- 
where elise if he will pay on an annual 
or a quarterly basis of payments, tor a 
minimum ot $500 insurance. We are 
willing to give cooperation in any 
form, and enter into any bargain wito 
any company, by which expenses can 
be saved, and the insurance given the 
workingman as cheaply as it can be 
given by anybody on earth.” 

Before the idea advanced by Mr. 
Fiske can be made practical it is nec- 
essary to receive legislative permis- 
sion, the present statute prohibiting 
discrimination as regards rates among 
policyholders of the same class. 





Trained in Good School. 





Commissioner Button of the Virginia 
Insurance Department has secured the 
services of another old Life Insurance 
Company of Virginia man for his office, 
on this occasion securing the services of 
1. M. Hobson as examiner. 


Mr. Hobson was formerly with the 
Life Insurance Company of Virginia, 
having begun his insurance career witb 
this well-known Southern company, and 
going by successive promotions to the 
positions of the head of the statistical 
department, then assistant auditor of 
the ordinary life department and cash- 
ier of that department, which latter 
position he resigned to accept a very 
flattering offer as assistant secretary of 
the American National Life Insurance 
Company, of Lynchburg. Insurance 
Commissioner Button recently tendered 
him the position of examiner for the in- 
surance department, which has been ac- 
cepted. 





A Drawn Battle. 





When two such splendid gladiators as 
“Zach” Miler of the Prudential’s New 
York No. 8 district and W. H. Joyce of 
Buffalo No. 1, cross swords you may ex- 
pect to see something doing, and it is 
not surprising to learn from The Record 
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that they fought to a draw as will be | 


noted by the following: 

“In the matter of production of In- 
dustrial within a given period, which is 
the better staff, New York No. 8, under 
Superintendent S. T. Miller, or Buffalo 


No, 1, under the masterful direction of | 


Superintendent William H. Joyce? 

“It is an open question, as the results 
to date tell. During the latter part of 
February the New York No. 8 staff put 
up a splendid week’s work ‘in honor 
of the ladies,’ the issue of which came 


forth March ist in surpassing figures, | 


new business and revivals. Along in 
March the Buffalo No. 1 staff went forth 
to battle with the design of making the 
Millerites take a back seat; they did 
astonishingly well, and came very near 
accomplishing their design, but just fell 
short of it. A comparison of the issues 
of the two districts shows this: 

“In new busines Buffalo No. 1 won 
out, both as regards number of policies 
issued and amount of premiums repre- 
sented. 
bas the lead, sixty-nine against nine. 

“Had Buffalo No. 1 pulled up in re- 


In revivals New York No. 8| 


vivals as it did in new business it would | 


have been the victor clearly. As the 
record stands, however, the Millerites, 
while having less new business issue, 


had more revivals, and so, on the whole, | 


the result is practically a drawn battle.” 





W. A. Butler, promoted to a superin- 
tendency of The Prudential, takes 
charge of the new district of the com- 
pany at Superior, Wis. Mr. Butler en- 
tered the service of the Prudential as an 
agent in the St. Louis No. 2 district July 
30, 1900; was promoted to an assistancy 
May 27, 1901, which he resigned to take 
an agency in Denver September 20, 1902. 
He was again promoted to an assistancy 
March 14, 1903, remaining in that ca- 
pacity unt] the present time. 





Two new districts opened by The Pru- 
dential beginning with the week of 
March 29 are Los Angeles No. 2 and 
Sioux City, Iowa. The former is in 
charge of A. W. Clevenger, recently pro- 
moted from an assistancy in the Taco- 
ma, Wash., district, and the latter is 
under the supervision of C. E. McDon- 
ald, formerly an assistant at Omaha. 
Nebraska. 





M. J. McDonald has been promoted 
from an assistancy in the Pittsburg dis- 
trict of the Colonial to be manager for 
the company at Trenton. The Colonial 
has also made the following appoint- 
ments to assistancies: -.arry R. Henry, 
Elizabeth, and Fred L. Davis, Hoboken. 





J. G. Walker, President 


T. Wm. Pemberton, 1st Vice-Pres. 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 2&ewa 





The 
Metropolitan Life 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


~~ Of the People 
The COMpany By the People 
-For the People 


The Daily Average of the Company’s 
Business during 1908 was: 


441 per day in Number of Claims Paid. 

6,343 per day in Number of Policies 
placed and paid for. 

$1,202, 353.00 per day in New Insurance 
placed and paid for. 

$166,634.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$126,996.37 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 

















THE GREAT AMERICAN’S 
LIFE BOND 
AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NEW in the 


agency line, securing the 








agent's work as a 
Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 














KEEP POSTED By Reading 


THE EASTERN UNDERWRITER 
Each Week — 
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HOME OFFICE, RICHMOND, VIRGINIA 
The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


Assets, Dec. 31,1908......... 


insurance in Force, Dec. 31, 1908 
Payments to Policy Holders since Organization .. 


$ 4,444,711.62 
63,309,202.00 
8,926,182.91 








JOHN HANCOCK 


Mutual 
Life Insurance Company of Boston 


Good Agency Contracts to Good Agents 
Apply to Home Office, 178 Devonshire St, Boston 


or to 





NEW YORK 
OFFICE 
220 Broadway 


FRANCIS MARSH 
Mar. for Eastern Mass. 





202 Devonshire St, Boston 


The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Massachusetis Laws 


WHITE & FENWICK 
State Agents 
Union Bldg., 9 Clinton St , Newark, N. J. 








DO YOU RECALL 


| the last time you asked for an 


increase of salary ? 
Do you remember how 
about It? 


The Prudential 


Life Insurance Agent never has to 
ask anybody for an increase. He 
makes his 


you felt 


own 
increases, He 
stands on his 
own feet, and 


the great Pru- 
dential is behind 
him. 





"The Prudential Insurance Company of America 


j 


| 
I 


Incorporated as a Stock Company by the State of New Jersey 
JOHN F.DRYOEN, President. 
Write for Agency 
Heme Office, - - NEWARK, N.J 
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lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
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HINDSIGHT VS. FORESIGHT. 





The folly of legislation, which seeks to 
satisfy the cravings of individuals with 
axes to grind, has again been demon 
strated by the enactment of a law in 
Texas—the bill having just been signed 
by the Governor—which practically re- 
peals the (in)-famous Robertson meas- 
ure, a law that drove between twenty 
and thirty life companies 
from the State. 

What has been accomplished by the 
act which became operative some two 
years ago? Its primary object was the 
enforcement of investments in Texas se- 
curities and property. The Lone Star 
State is a vast empire, at least in size. 
Its resources are undeveloped for the 
Instead of endeavoring 
opening 


insurance 


want of capital. 
to encourage investments, by 
up proper channels and backing same 
with adequate security, the Robertson 
measure was introduced to compel life 
insurance companies to invest at least 
75 per cent. of their reserves on Texas 
policies in securities of that State. 

It was also arranged that these secu- 
rities should be deposited, and, of course, 
subject to taxation. 

Every warning possible as to the ina- 
bility of life insurance companies to 
continue business under such exactions 
was made, but all to no avail. The bill 
was passed and in due course received 
the Governor's signature, and preceding 
the time when it became operative, there 
was an exodus of institutions which for 
fairness to policyholders would do credit 
to any State. 

Where then were the desired invest- 
ments? In fact many companies which 
had opened up offices for the purpose of 
making investments there were com- 
pelled to abandon them. Agency forces 
built at considerable expense, were bro- 
ken up. The work of many years so es- 
sential to the permanent welfare of a 
life insurance institution, was demol- 


ished. Texas awoke, and now bids for 


the institutions it banished, and we pre- 
sume companies will accept the profer 
red olive branch. 

A similar comedy—likewise costly in 
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a few years ago, which robbed that 
State of first-class fire insurance indem 
nity, so necessary to business, commer- 
cial and industrial, a bulwark of safety 
to financial institutions and property 
owners. 

The vemon of an individual was al- 
lowed to sway the Legislature. The per- 
sonal element—and not the State’s wel- 
fare—was apparent in every move made. 
Companies ‘“‘shook the dust of Arkansas 
from their feet,” and would have no 
more of it. In due time a return was 
invited, and made possible. 

Why such farcical comedies? The 
duty of a legislator is a most serious 
one. He should not be swayed with 
sporadic outbursts on the part of a few 
people. He should weigh matters seri- 
ously, allowing the foresight to measure 
up a little more favorable with the hind- 
sight. 


AS IT SHOULD BE. 





The Attorney General of Ohio has ad- 
vised Superintendent of Insurance Lem- 
ert not to revoke the Ohio license of the 
Home Life as petitioned by Asa W. 
Jones. The Attorney General says that 
in asking a transfer of a case from the 
State to the Federal court, the local at- 
torneys of the Home Life were ignorant 
of the law pertaining to same, and that 
the action was taken without consulting 
the Company. \ 

The decision is as it should be. The 
petition seems to be one of revenge 
rather than an effort to secure justice 
The Home Life, immediately its atten- 
tion was called to the action of its 
Ohio counsel, took Steps to return the 
case to the jurisdiction of the State 
Courts, and six months after an effort is 
made to revocation of its 


license. 


secure a 
No good could come from such a 
move, although great harm would be 
done were an institution like the Home 
Life compelled to suffer even a suspen- 
sion of its license. 

Superintendent Lemert, in seeking the 
advice of Attorney General Denman, no 
doubt intends to be guided by the deci- 
sion given, and if so it will be a happy 
closing to an embarrassing incident. 





INSURANCE GAIN AND LOSS. 





An interesting side light on the recent 
resolution passed by the New York 
Legislature calling for statistics cover- 
ing the gain and loss in insurance in 
this State as supplied by a prominent 
daily is the following editorial from the 
New York Times: 

The leaders of majority and minority 
in the Legislature have united in asking 
the Insurance Department to certify 
facts which the resolution recites, and 
which are in part as follows: 

‘*‘Losses in life insurance in force dur- 
ing 1908—Equitable, $13,647,814; Mutual, 
$14,382,695; New York, $11,781,583. Gains 

Northwestern Mutual, $63,013,026; Mu- 
tual Benefit, Newark, $28,504,437; Penn- 
sylvania Mutual, $20,731,966.” 

The puzzle is how far the loss in busi- 
ness by New York companies is due to 
recent legislation, how far that loss is a 
good thing, and, whether it is good or 
bad, to find a line of reasoning which 
will apply with equal cogency to the 
losses in New York and the gains else- 
where, of which only a few examples are 
cited. That the New York losses are 
due to the Armstrong laws will hardly 


‘ single company 


declared desirable, and which the laws 
were designed to produce. The Arm- 
strong Committee reported that the 
three New York companies were unrea- 
sonably large; and that “their magni- 
tude, if permitted to grow unrestricted, 
will soon become a serious menace to 
the community.” Accordingly a limit 
was placed upon their growth, which 
does not allow them to make good their 
losses from natural causes. The insured 
are dying faster than these companies 
are allowed to replace them, with a con- 
sequent deterioration of the various 
companies’ risks as a whole through 
lack of the recruiting of new risks be- 
yond a certain figure. in the case of a 
20,000 fewer families 
are insured by it. In 1904 the three 
companies wrote $802,000,000 of insur- 
ance, and in 1907—the latest year re- 
ported officially—fifteen wrote $446,000,- 
000. The menace of their magnitude— 
not of their misconduct, be it noted— 
has been cured as thoroughly as the 
crime of enterprise by wealthy male- 
factors. 

But there are communities which do 
not share our fear of this menace of too 
much life insurance. Turning to the re- 
port of the company which made the 
largest gain we find it exultant over an 
addition “‘greater than for any preced- 
ing year, and probably greater than for 
any other company in the world.” There 
was a time when this boast would have 
been made by a New York company, and 
New York would have felt the exulta- 
tion which Milwaukee now feels. Also 
Milwaukee feels something more than 
exultation. It feels the impulse given 
by the importation of liquid resources in 
return for the exportation of insurance. 
New York knows this feeling, and also 
knows how it feels to lose it. In 1904 
New York exported $664,000,000 of insur- 
ance, and in 1907 exported $374,000,000. 
Adding New York’s loss to the gain of 
foreign companies the threat to New 
York’s primacy is apparent. In the next 
decade between a billion and a billion 
and a half of dollars will be diverted 
from New York. The menace of magni- 
tude will then be wholly cured, and in 
place of the misconduct characteristic of 
exuberant growth we shall have the 
opposite evil of anaemia. 

If it were possible to separate the wel- 
fare of the companies from that of their 
insured it might nevertheless be possi- 
ble to say that the loss of the companies 
was the gain of the policyholders. It is 
beyond question that the dividends now 
being paid are larger than before the 
administering of the antidote to the evil 
of magnitude. In one case the decrease 
of new business from $231,508,000 in 
1904 to $93,926,000 in 1908 was accompa- 
nied by a growth of payments to policy- 
holders from $34,484,000 to $52,662,000 
There are other examples hardly less 
striking. But it raises a question how 
far these disbursements are excessive. 
In the strenuous days now happily past 
some of the companies were reduced to 
a technical insolvency through a com- 
pulsory reduction of their reserves. 
There will come troublous days again, 
and if the distributions have been ex- 
cessive the companies may feel more 
severely the lack of the stamina which 
carried .them through their trials this 
time. 

As Gov. Hughes said with general ap- 
proval in the campaign, “it is the func- 
tion of law to define and punish wrong- 
doing, and not to throttle business.” 
This was notable as one of the first 
notes of the reaction against the fury of 
reform which was seen to rival the de- 
structiveness of excessive enterprise. 
Has not the time arrived to ask whether 
there remains warrant for the slaughter 
of the vast interests of the life insur- 
ance companies, interests which are 
identical with those of their insured, 
and of this financial community? The 
Governor has answered no to the ques- 
tion when it was put by the Chamber 
of Commerce, but the proceedings be- 
fore the Legislature seem to make an 
opportunity to ask again. 
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FIRES AND INSURANCE RATES. 








We often wonder as we watch the 
constant reduction in fire insurance 
rates in the face of conflagrations and 
during years of excessive losses like 
1908, if we really appreciate how much 
thought, time and actual expense is ex- 
pended in producing rates which the 
hlaker believes and knows from experi- 
ence are fair and reasonable. In some 
sections of the country it almost seems 
as if they were made for targets to see 
how badly they could be riddled and we 
doubt if our agents stop to realize that 
ivillions of dollars are expended every 
year to put into practice for the benefit 
ef the public those raes which years 
cf study have proven are not excessive 
but absolutely necessary in order tu 
furnish reliable indemnity to manufac- 
turers, business men and property own- 
ers gonerally. We doubt if the average 
tate for fire insurance in this country 
has been as low for the past fifteen 
years as to-aay. If this is so, why not 
put up a more decided front in a getiu 
ine attempi to extend and place on a 
paying basis rates so necessary to pre- 
serve the vaiue of our agencies and 
solvency of our companies? The half 
dozen failures of new stock companies 
and assessments made by mutual com- 
panies during the past few months 
sheuld be evidence enough that raies 
are below a paying basis and we have 
other testimony in evidence. Therefore, 
how very uncertain must be the fuiure 
of institutions now being organized in 
blind expectation or building up a protit- 
able business at such abnormally low 
rates! In return for this expenditure of 
time and money have not the agents a 
cuty to perform, in the nature of an obli- 
gation to their companies that they 
exert themselves to the utmost to muin- 
tain, through local agents’ associations, 
or their daily work or other legitimaic 
means to assist the companies in col- 
lecting a reasonable rate for the indem- 
nity they are selling? Otherwise the 
business may reach such a pass that 
even a State Rating Bureau may not be 
worse than nothing. We have statis- 
tics and schedules and every reason ior 
their use. Then let’s have rates. 

* o + 

‘The conflagration hazard is always 
with us; an intangible monster, lurking 
in tthe shadows of the narrow thorough- 
fares and crowded structures of our 
cities, a constant menace to life and 
broperty. No man can fvretell where 
next the terror may strike; in what 
dark corner the first spark will kindle 
into flame; what combination of condi- 
tions or circumstances will serve to fan 
the tiny blaze until it has grown to be 
a raging, insatiable giant, for the holo 
caust is not born full fledged, 

At some future time it may be assum- 
ed that, as a result of the intelligent 
study of causes and conditions and the 
application of much acquired kncwledge 
and experience, man may build cities 
that will be conflagration proof, but the 
happy day has not yet been sighted 
from the conning towers of the twen- 
tiet century. * ® s 

The vast forests of America have pro- 
duced a supply of cheap building ma 
terial, whch fact is largely responsible 
for the general flimsy character of our 
building construction as compared with 
that of European countries where lum- 
ber is scarce and expensive. 

The shingle roof hazard was brought 
into prominence at the time of the Chel- 
sea conflagration and must be reckoned 
with in residential districts and even in 
business sections outside the large 
cities. Much of the vast loss to build- 
ings from fires originating outside 
would be avoided if roofs were con 
structed only of non-combustible materi- 
als or of the patent roofings approved 
and listed by the Underwriters Labora- 
tories.—‘Whittlings,” published by the 
New Hampshire Fire. 
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HOME 10 INVADE CUBA 


WILL MAKE SPECIAL DEPOSIT. 








Strong American Company to Transact 
Direct as Well as Re-insurance Bus- 
iness on Island. 





When Senor Aquilino Ordonez, a 
leading insurance agent of Havana, 
Cuba, and the self-assumed poobah of 
fire underwriting in the Pearl of the 
Antilles, haughtily informed Vice-Presi- 
dent E. H. A. Correa, of the Home In- 
surance Company of New York, that 
there was no room for his progressive- 
ly managed American company in Cuba, 
and that it would not be admitted to 
membership in the Cuba Tariff Associ- 
ation, he assumed that Mr. Correa 
would gracefully accept the declaration, 
apologize for having even mildly sug- 
gested a move not sanctioned by the 
Heaven appointed guardian of the 
Cuban Tariff Association, and graceful- 
ly withdraw to little old New York. 

But Mr. Correa, to the surprise and 
chagrin of the haughty descendant of 
Don Alonzo de Cordova, did nothing of 
the kind. Instead, he vulgarly told 
Senor Ordonez to go chase himself; 
the Home was a first-class company 
and he a free born American citizen. 
Both were accustomed to going when 
and where they pleased, and if the 
Cuban Tariff Association was not ready 
to welcome the -company as a loyal 
member, well the Association might hie 
itself into the cane jungle or elsewhere. 

The net result of the mixup between 
ol Aquilino and Mr. Correa is that 
the 

Home Will Open Up in Cuba 
making the required deposit of $75,000 
and establishing headquarters at Hava- 
na. Norman H, Davis, vice-president of 
the Trust Company of Cuba, will rep 
resent the Company on the Island, his 
title being “Cuban agent and attorney.” 
Mr. Davis is a trained underwriter hav- 
ing had an experience of several years 
in Tennessee before going to the West 
Indies. 

In addition to writing a direct busi- 
ness, the Home will reinsure such lines 
as may be given it by La Mercantel, a 
Havana company formed a couple of 
years ago, and whose application for 
membership in the Cuban Tariff Asso- 
ciation was also scorned by the mighty 
Ordonez. 

The latter will now learn that it is 
the part of wisdom as well as of hono 
to deal fairly with a competitor, pres- 
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ent or prospective, and-that he who at- 
tempts to bulldoze an American, es- 
pecially when that American chances to 
be E. H. A. Correa, will speedily find 
himself in the predicament of the man 
who caught the bull by the tail. 





MANAGERS INTERESTED. 





Company Executives Favor Their Rep- 
resentatives Joining Hudson Coun- 
ty Association. 





Jersey City, N. J., April 7—In point 
of attendance and interest manifested 
the recently held annual meeting of the 
kire Underwriters Association of Hud- 
son County was decidedly satisfactory. 
Reports from the various standing and 
special committees attested that con- 
siderable work had been done to im- 
prove general underwriting conditions 
in the territory covered by the organi- 
zation, and that still better results will 
be attained, once present plans shall 
mature. 

From the interest displayed in the 
forthcoming gathering of the State As- 
sociation of Local Agents, which is to 
meet in this city on the 15th inst., it is 
predicted the convention will be a de- 
cided success. 

The followingnamed were elected 
officers of the Fire Underwriters Asso- 
ciation of Hudson County for the new 
year: President, John H. Ward, of 
Nelson, Ward and Company; vice-pres- 
ident, C. Alfred Burham; treasurer, 
Frank Stevens; secretary, James Fin 
lay. 

As a result of the aggressive cam- 
paign for securing additional members 
to the Association inaugurated several 
weeks ago, a number of encouraging 
responses have been had from compa- 
ny officers, approving of the idea, and 
promising support to make it effective. 
Organizations such as the Hudson 
County board make for a better under- 
standing between head office men and 
the local agents, and the larger the as- 
sociation of the latter the more effec- 
tive will be the work accomplished. 





CO-INSURANCE ON TANNERIES. 





‘Enforcement of the Clause in New York 
and New England Being Agitated. 
A Good Idea. 





The question of co-insurance on tan- 
neries is being agitated by the Eastern 
underwriters. It has been pointed out 
that, while co-insurance on the class is 
mandatory in the territory of the Mid- 
dle Department and in the jurisdiction 
of the West Virginia Association, it is 
not mandatory in the East. and an ef- 
fort will be made to amend the rules to 
conform to the other departments. 























What would 
the directors 


after a serious firein your 
property if they knew it wasdue 
merely to lack of reasonable pre- 
caution? Yet every serious 
fire 1s due tojust that one cause. 
You can absolutely eliminate all 
er of serious fire in any 
building by equipping it with 


International Sprinklers 


They kill a fire before itgrows i] 
dangerous . A little heat starts the 
water flowing upon the danger spot. 
It cant fail. lts surer and cheaper and 
quicker than the fire department, be- 
cause it's always onthespot 

and gets busy when the 
trouble begins. Howabout 
this reasonable precaution? <4 


International 7S 
Sprinkler Co. \Gx 
Philadelphia ‘~\& 





















































movement having for its ultimate pur- 
pose enforced separation as between 
Union and non-Union companies, just as 
exists in the West. 

Upon the authority of managers high 
in the councils of the Eastern Union 
The Eastern Underwriter can say most 
positively that the idea of forced sepa 
ration in the Eastern territory has neve! 
been seriously entertained. 


PROMISES TO BE EXCITING. 





Non-Union Special Agents to be Heard 
From at Next Middle Department 
Meeting. 





It’s a safe prediction that the April 
meeting of the Underwriters Associa 
tion of the Middle Department, to be 
held at Philadelphia on the 20th inst., 


vill be more largely attended, than has 
any gathering in the history of the or- 
ganization thus far. Two causes make 
for the great interest shown: the one 
being the selection of a successor to E. 
&. Creighton in the secretaryship and 
the suggested new methods of opera 
tion that will be initiated by his admin- 
istration, and the other the suggestion 
that the Middle Department surrender 
jurisdiction over street railway proper- 
ties within its territory. 

While the number of non-Union com- 
panies writing street railway business 
may be counted upon the fingers of one 
hand, certain non-Union specials see in 
the suggestion of the Eastern Union 
that the various rating associatons of 
the East take their hands of street rail- 
way business, the entering wedge of a 


Wrought up over the separation idea 
a number of non-Union specials held a 
meeting at Pittsburg on Saturday, at 
which the attitude it was desirable to 
assume at the next Middle Department 
meeting with regard to the electrical 
situation, was earnestly debated It is 
understood that the appointment of a 
special committee to confer with similar 
committees from the New England Fire 
Insurance Exchange and the Underwrit- 
ers Association of New York State, will 
be suggested at the Middle Department 
gathering on the 20th. The conclusion 
of the conference at Pittsburg was that 
if the non-Union companies were not to 
be ignored in the distribution of electri- 
cal business, no obstacle would be offer- 
ed to the proposition that the Middle 
Department surrender control over this 
class in its field. 

























San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT from 


funds largely supplied by head 


office in Liverpool 


U.S. Cash Assets, Dec. 31, 1908 $13,212,749.00 


Surplus, “dics, lain, apne 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 







Liverpool 





4,973,879.00 
3,239,091.00 
1,429,729.00 

1,051,543.00 
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Losses Paid in the United States 


HENRY W. EATON, 
RESIDENT MANAGER 


G. W. HOYT, 


J. B. KREMER Jr. and T. A. WEED, 


New YORK OFFICE 


$116,000,000.00 
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LOUIS WIEDERHOLD dR, CHOSEN 


AS E. B. CREIGHTON’S SUCCESSOR. 








Western Pennsylvania Special of Ger- 
man-American to be Secretary of 
Middle Department Ass’n. 





Philadelphia, April 7.—After careful- 
ly considering the matter Louis Wieder- 
hold, Jr., has accepted the secretaryship 
of the Underwriters Association of the 
Middle Départment, in succession to E. 
B. Creighton resigned, which post was 
tendered him by the executive commit- 
tee of the organization at Harrisburg on 
the 30th instant. 

Mr. Wiederhold, it is understood, will 
receive a salary of $7,500, whieh is what 
is now paid Mr. Creighton, and the pre- 
vailing impression is that he will earn 
every dollar of it. 

Company executives as well as field 
men are highly gratified at Mr. Wieder- 
hold’s acceptance of the office, for in 
him they recognize a man of conspicu- 
ous fitness. 

That Mr. Wiederhold was being seri- 
ously considered as Mr. Creighton’s suc- 
cessor, was first mentioned in the coi- 
umns of The Eastern Unlerwriter; we 
stating in our issue of March 4, that his 
name was one of three being carefully 
weighed by the executive committee, the 
others being Gilbert Russell, of the Citi- 
zens, and E. J. Haynes, Jr., of the 
Springfield Fire and Marine. Immedi- 
ately he learned that his name was un- 
der review Mr. Haynes asked that he be 
eliminated from such consideration, a 
position he adhered too in spite of 
strong pressure brought to bear upon 
him-to the contrary. 

A former president of the Underwrit- 
ers’ Association of the Middle Depart- 
ment, and long prominent in the affairs 
of the organization, the selection of Mr. 
Wiederhold as the executive charged 
with enforcing the new and radical 
forms of government which it is intend- 
ed to introduce in the Middle Depart- 
ment field, is deemed peculiarly fortu- 
nate. 

The son of a highly successful art 
dealer, Mr. Wiederhold’s first entry into 
mercantile life was as a general clerk in 
Pittsburg. Later he went into the local 
agency business. 

In the early part of 1892 he was ap- 
pointed special agent for the British 
America Assurance Company, covering 
the Western Pennsylvania and West 
Virginia field. A year later, the West- 
ern Assurance, having meantime pur- 
chased control of the British America, 
Assurance Co., named him assistant to 
J. M. Biggert, the then special agent of 
the Western for Pennsylvania and New 
Jersey. In 1895, Mr. Biggert having 
been called to New York, Mr. Wieder- 
hold was given the sole supervision of 
Pennsylvania for the Toronto compa- 
nies, a connection he retained until 
June, 1904, when he resigned to take the 
Western Pennsylvania field for the Ger- 
man American. 

Mr. Wiederhold’s connection with the 
Middle Department Association dates 
from 1902, and he has long been esteem- 
ed one of the strong members of that 
body. He has served three full terms 
upon its executive committee, and suc- 
cessively filled the offices of second 
vice-president, first vice-president and 
president, holding the latter office when 
the Association celebrated its twentieth 
anniversary: 

Thirty-eight years of age, well poised 
and thoroughly trained, the underwrit- 
ing fraternity expects great things of 
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Mr. Wiederhold, and is. prepared to ex- 
tend him every encouragement. 

He will assume the secretaryship of 
the organization on May 15. 





SCANT SALVAGE. 





Little Recovery to Insurance Companies 
From Recent Severe Fire at Clay- 
ton, N. Y. 





In the majority of cases the several 
properties involved in the recent fire 
at Clayton, N. Y., were wholly de- 
stroyed, the loss being total in so far at 
least as the interested insurance compa- 
nies are concerned. The names of the 
different assured, the character ana 
the amount of insurance involved, to- 
gether with the probable damage sus- 
tained, is as here shown: 

G. H. McKinley—Building—Loss to- 
tal: Agricultural, $500; Citizens, $500; 
National, $2,000; Fidelity, $500; Aetna, 
$500; Orient, $500; Connecticut, $1,000; 
German American, $500. 

Levy Bros.—Stock dry goods and 
clothing—Loss total: North British, 
$1,000; N. Y. Underwriters, $1,000; 
Phoenix (H), $1,000; Ins. Co. of N. A., 


$1,000; National, $2,000; Niagara, 
$1,000; Hartford, $1,000; Camden, 
$1,000; Continental, $1,000; Queen 
$1,000; German American, $1,000; 


Franklin, $1,000; Dutchess, $1,000. 

T. and B. Fitzgerald—Building—Loss 
total: Orient, $500; German American, 
$500; Agricultural, $500. 

G. H. Bates—Printing office in Fitz- 
gerald Building—Loss total: German 
American, $500; Camden, $500; Frank- 
lin, $500. 

D. C. Porter Est.—Building—Loss to- 
tal: Continental, $1,000; Aetna, $1,000: 
Boston, $1,000; Glens Falls, $500; Niag- 
ara, $500; Home, $1,000. 

Barnhart and Butts—Furniture stock 
—Loss total: North British, $1,000. 

J. E. Hambley—Stock—Partial loss: 
Aetna, $1,500. 

W. D. Clark—Building and stock hard- 
ware—Partial loss: Niagara, $3,500; 
Dutchess, $2,500; Boston, $3,000; Ger- 
man American, $500. 

Mrs. E. M. Hubbard—Brick hotel and 
contents—Partial loss—Building: Aet- 
na, $2,500; Orient, $2,500; Home, $2,000; 
Connecticut, $2,500: National, $2,500. 
Contents: National, $1,000; Phenix (N. 
Y.), $3,000; Fidelity, $2,000; American 
(N. J.),$2,000; Agricultural, $2,000. 

Mrs. E. M. Hubbard—Frame Annex to 
hotel—Total loss: Hartford, $1,500; 
Home, $2,500; L. & L. & G., $1,500; Ger- 
man American, $2,500. Contents of an- 
next—Loss total: Citizens, $1,000; 
Franklin, $1,000. 

Minor losses—Household furniture— 
Losses total: F. X. Tobin, Home, $200; 
Geo. A. Lewis, New Hamp., $200; J. E. 
Hambley, Phenix (N. Y.), $700; M. J. 
Kanaley, Phoenix (H), $250; W. A. 
Hutchinson, Aetna, $200; J. H. Howatt, 
Orient, $300. Partial: E. J. Thiebault, 
National, $300; .... .. Gardner, Bos- 
ton, $300; Theo, Koastyk, Home, $500. 

W. H. Thorpe—Building—Loss par- 
tial: Phenix (N. Y.), $500; LL. & L. & 
G., $1,000; Home, $1,000; Agricultural, 

2.500. 

Thorpe—Stock jewelry—Springfield— 
$1,000 partial loss. Thorpe—H. H. Fur- 
niture—North British, $500; total loss; 
Thorpe—H. H. Furniture—Home, $600, 
total loss; Thorpe—Barn—Hartford, 
$300, partial] loss. 

John Foley—Building—Total loss: 
Orient, $1,000; Citizens, $600: Boston. 
$1,000. Foley—Stock boots and shoes— 
Partial loss: Royal, $1,000; Franklin, 
$1,200; Springfield, $1,000; L. & L. & G., 
$1,000. Tools—Fire Assn., $200. 

Lewis and Colon—Stock confectionery 
and cigars—Same building: Queens, 
$350. W. H. Rees—Law office and dwel- 
ling—Royal, $1,200. T. Fitzgerald— 
Dwelling and contents: Aetna, $1.500; 
Home, $3,000. John Foley—Dwelling 
and contents: Hartford, $1,000; Conti- 
nental, $300; Camden, $700; German 
American, $1,650. M. J. Kanaley—Liv- 
ery barn—German American, $500; Don- 
ahue Bros.—Livery stock—Home, $800. 
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JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS. 








ARNOLD & WANNEMACHER 
REPRESENTING 
Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 
438 WALNUT ST., PHILA., PA. 


NEW YORK TORONTO 
LONDON CHICAGO 


McLEAN STINSON & CO. 


LIMITED 
Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
Direct Connection at London Lloyds 











ROBERT R. TUTTLE 
SYRACUSE, N. Y. 


New York and Pennsylvania 
GENERAL AGENT 





Reliable Fire Insurance Companies 


HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William S8t., New York 


Excess Lines handled anywhere. Good 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 














105 WILLIAM ST. . 
PHILADELPHIA UNDERWRITERS 


New York Suburban Territory 


AUSTIN FIRE INSURANCE CO. 


OF TEXAS 


COMMONWEALTH FIRE INS. Co. 


OF TEXAS 











WHILDEN and HANCOCK 
GENERAL AGENTS 


REPRESENTING 











Correspondence Solicited From Agents at 
Unrepresented Points 


- NEW YORK CITY 
REPUBLIC UNDERWRITERS 
OF TEXAS 


New York, Pevnsylvania and New Jersey 


FLORIDA HOME INS. C0. 
COMMONWEALTH FIRE INS. CO. 


N.J. Penna. Del. and W. Va. 











NATIONAL UNION FIRE INS. CO. 


OF PITTSBURGH 


ATLANTA HOME INS. CO. 


OF ATLANTA 


CAPITAL FIRE INS. CO. 


OF NEW HAMPSHIRE 


NORTHWESTERN NAT’L INS, CO. 


OF MILWAUKEE 


179 REMSEN ST. 





IRVIN UNDERWRITING CO. 


REPRESENTING 


OFFICES 


GARFIELD 
BIULDING 


BROOKLYN, N. Y. 


SECURITY INSURANCE CO. 


OF NEW HAVEN 


SUN INSURANCE CO. 


OF NEW ORLEANS 


GERMAN INSURANCE CO. 


OF PITTSBURGH 


SCOTTISH UNION & NAT. INS. CO. 


OF EDINBURGH 


26 COURT ST. 














WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohio 





100 WILLIAM STREET - - - - 


New York 
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WATKINS HOLDS OVER. 


SUCCESSOR 





NOT YET NAMED. 





Gov. Fort May Postpone Appointment 
of New Jersey Commissioner Until 
Close of Legislature. 





The term of office of David O. Wat- 
kins as Commissioner of Banking and 
Insurance of New Jersey expired on 
April 2, but under the statute he re- 
mains in office until his successor has 
been appointed and confirmed. Mr. 
Watkins will, therefore, remain as head 
of the Department until Governor Fort 
takes action upon the matter. 

It is generally regarded that the Gov- 
ernor will not reappoint Mr. Watkins. 
It has been whispered among  poli- 
ticians for some weeks past that Samuel 
K. Robbins, of Burlington County, presi- 
dent of the Serate will be named for the 
piace, although the Governor has not 
given the slightest intimation as to 
whom he intends to appoint. It is not 
expected that the appointment will be 
made until near the close of the legis- 
lative session, which will be April 15th. 





SUGGESTS NEW LAWS FOR OHIO. 
Superintendent Lemert Would Change 
Deposit Requirements—Refers To 
Increased Expense Ratio. 








Columbus, Ohio, April 6 (Special).— 
Superintendent C. C. Lemert, of the 
Ohio Insurance Department, in his an- 
nual report on fire and miscellaneous 
companies doing business in the State, 
submitted to Governor Harmon last 
week, makes some important recom- 
mendations which should be of great 
interest to the insurance world. 

He urges an amendment of the law 
providing for deposits by foreign insur- 
ance companies, to remove ambiguity. 
He points out that under the .law, 
though not so intended, when a foreign 
insurance company makes a deposit 
with the Ohio department, to protect 
Ohio business, a strict construction of 
the statute will operate to prevent its 
withdrawal, if the company withdraws 
from the State, until] the company has 
gone into liquidation and would up all 
its business. The law is so worded, he 
says, that it makes the Ohio deposit a 
guaranty not only for the Ohio policy- 
holders, as was the intent, but also for 
all other policyholders, wherever situ- 
ated. This correction should be made 
at the earliest possible time, he says. 

He also recommends when new com- 
panies are organized in Ohio, they be 
required to sell their stock at a premi- 
um of at least 15 per cent., to provide a 
surplus, so that the first loss will nov 
impair the capital, and thus disqualify 
them from doing business in the State. 

He urges revision of the law govern- 
ing live stock insurance, to prevent 
companies with only 25 per cent. of 
their capital paid in, doing business in 
the State, which is now permissible. 
He also urges the adoption of a stand- 
ard form of fire insurance policy, ana 
points to the benefits which have ac- 
erued in those States using the New 
York standard policy form. 

The report declares that from a care- 
ful investigation of the returns of fire 
insurance companies to the Ohio de- 
partment for the last ten years, the 
average expense ratio to the companies 
has been computed at 36.8 per cent., in- 
stead of 35 per cent., the commonly ac- 
cepted figure heretofore. 

Heavier fire losses and decreased bus- 
iness for the calendar year are shown 
by the report. Stock companies, with 
receipts of $246,836,339.08, collected $2,- 
478,975 less than in 1907, while losses 
increased $19,193,959.20. Mutual asso- 
ciations collected $5,909.479.99, a de- 
crease of $41,345.79, with losses $57,- 
777.06 larger than the year before. 

Fifty-nine miscellaneous companies 
reported to the Ohio department, against 
54 for 1907. Their aggregate income 
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was $71,504,331.51, a gain of $1,093,990- 
.16 over the. previous, year, but losses of 
$65,659,624.79 were $4,473,588.37 larger 
than in 1907. 


Included in the report is an exhaus- 
tive resume of the investigation into 
the affairs of the Ohio German Fire In- 
surance Company and its results, as 
well as a comprehensive digest of the 
opinions and rulings and the final Su- 
preme Court decision in the tax case of 
the Mutual Life Insurance Company ot 
New York, which of course affected the 
taxation status of all insurance compa- 
nies to an equal degree. 





REPORT OF RECEIVER. 





Announcement Regarding the Traders 
of Chicago—Loss Through Failure 
of Reinsurers. 





The State Bank of Chicago, receiver 
for the Traders Insurance Co., says the 
“New York Commercial,” which went 
out of business immediately after the 
San Francisco fire, has reported on the 
reinsurance business of the company. 
If the Tradeis owed any company any- 
thing, it was offset as far as it would 
go and the bank collected 100 per cent. 
on the remainder. If the remainder was 
the other way, 65 per cent. was paid. 
in addition the estate is expected to pay 
between 5 and 7 per cent. 

The report shows that at the time it 
quit business there was due the Tradars 
for reinsurance on fire losses, $7,538,215 
with 109,902 due on unearned premiums. 
After the offsets the amount due the 
Traders was $815,456 and the balance 
cue from the company was $261,519. 
Of the amount due the Traders $56,102 
has been paid, the balance being rein- 
surance in companies which failed after 
the fire, or by claim of litigation or 
awaiting settlement. 





A Voice From the Tomb. 





Like a voice from the tomb was the 
payment of a small dividend to credit- 
ors of the long defunct Manhattan Fire 
of New York City. The payment was 
the first and it will be the last that 
will be made. 


NEW RULES. 





Suggested Changes to be Considered at 
April Meeting of Underwriters As- 
sociation of Middie Department. 





Among other matters to be consid- 
ered at the April meeting of the Under- 
writers Association of the Middle De- 
partment are the following suggestions 
of the Rules Committee: 

Permanent Fixtures — Manufacturing 
Risks. 

“Main line of shafting, electric wiring 
ventilating, heating and permanent fix 
tures of a building, when a part of the 
realty may be included as a part of an¢ 
insured with building; when insured un 
der separate item or included with item 
covering machinery rate on machinery 
shall. apply. 

Note: Boilers, engines and ice or re 
frigerating machinery and connections 
must be insured as machinery. 

Blanket or Floating Policies. 

“Blanket or floating policies unless 
otherwise provided herein shall have 
either the one hundred (100) per cent. 
reduced rate average or co-insurance 
clause, the ninety (90) per cent. reduced 
rate average or co-insurance clause, or 
the eighty (80) per cent. reduced rate 
average and pro-rata distribution claus- 
es attached. 

“When the eighty (80) per cent. re 
duced rate average and pro-rata distri- 
bution clauses or the ninety (90) per 
cent. reduced rate average or co-insur- 
ance clause is used, form of policy musi 
have specific amount applying to build- 
ings, to machinery, to stock. 

The rate charged shall be the highest 
rate applying to the highest rated sub- 
ject embraced within the range of the 
policy, except where average rates have 
been promulgated. 

“In New Jersey the one hundred (100) 
per cent. or ninety (90) per cent. co-in- 
surance clause must be used; the State 
does not provide for the use of the pro- 
rata distribution clause. 

“The above rules do not apply to 
Sprinklered Risks, Electrical Property 
rated by the Electrical Committee or 
Farm Property which are otherwise pro 
vided for 

Lessee and (or) Rent Insurance. 

“When form of policy provides for 








to those placing surplus lines. 


and South America. 


to accept legal service. 


York. 





THE JOHN L. DUDLEY, JR. COMPANY 


45-49 WILLIAM STREET 
NEW YORK 


United States Attorneys and General Agents 


LAW, CAR & GENERAL INSURANCE 
CORPORATION, LTD., OF LONDON 


LAW, FIDELITY & GENERAL IN- 
SURANCE CORPORATION, LTD., OF 
LONDON 


GLASGOW ASSURANCE CORPORA- 
TION LTD., OF GLASGOW 


The sound and reliable indemnity offered by these com- 
panies, together with the prompt delivery of policies and the 
protection of the Broker’s interests, should commend this office 


policies issued from this office upon risks throughout the 
United States, its foreign possessions, Cuba, Mexico, Central 
gn p ’ 


Under the broad powers of attorney held by us, we 
are authorized to adjust and pay claims from funds held on 
deposit in New York for the protection of policy-holders, and 


Licensed under Section 137 of the Insurance Law of New 


Immediate binders given and 
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contribution on basis of annual rental, 
the rate for lessee or rent insurance 
shal] be twenty-five (25) per cent. less 
than the lowest building rate and gov- 
erned by the term rule applying thereto 
when written for a period longer than 
one year. 

“Under any form of policy, the rate 
shall not be less than fifty (50) per cent, 
higher than the highest building rate 
and shall be governed by the term rule 
applying thereto. 

“The use of the following form of pol- 
icy is recommended: 

Rent Form. 

Set hxees On the rents of the... .story 
building, situated and known as No. ... 

“The intention of this insurance is to 
make good the loss of rents caused by 
fire or lightning, actually sustained by 
the assured on occupied or rented por- 
tions of the premises which have be 
come untenantable, for and during such 
times as may be ordinarily necessary to 
restore the premises to the same tenant- 
able condition as before the fire: loss of 
rents to be computed from date of fire. 

“If the assured cccupies any portion 
of the premises, a fair rental value for 
the portions so occupied shal] be consid- 
ered as a part of the rents insured. In 
the event of a disagreement as to the 
time ordinarily necessary to restore the 
premises to the same tenantable condi- 
tion as before the fire, or as to the ren- 
ta] value of premises occupied by the as- 
sured, the same shall be determined by 
anpraisement in the manner provided in 
the conditions of this policy 

“This Company shall not be liable for 
a greater proportion of any loss than 
the sum hereby insured bears to the ac- 
tual annual rental of such occupied or 
rented portions of the premises, liability 
net to exceed in amount the sum in- 
sured under this policy, or its propor- 
tion of same in case of other insurance” 





A FOOLISH MEASURE. 


Prominent Broker’s Comment Upon Bill 
Limiting Block Writings Now Be- 
fore. New York Legislature. 
Commenting upon the bill of Assem- 
blyman Hoey, offered in the New York 
Legislature a short time ago, which 
seeks to limit to ten per cent. of its 
capital and surplus the amount which 
a fire insurance company may write in 
a single block in cities of the first-class, 
R. Henry Depew, president of the well- 
known Metropolitan brokerage firm of 

Abraham 8S. See and Depew, said: 

“This measure I regard as_ highly 
cetrimental not alone to the best inter- 
ests of the insurance companies, but to 
that of merchants and insurers general- 
ly. The suggestion that tne ten per 
cent. restriction be imposed regardless 
of the character and occupation of the 
business blocks, shows how thoroughly 
unscientific the measure is. 

“To illustrate—some blocks in the 
city contain no fireproof buildings, or 
structures equipped with automatic 
sprinklers, or other protective devices; 
whereas in others a large proportion of 
the buildings are either of fireproof con- 
struction or contain automatic sprink- 
lers, many buildings being fireproof and 
having the additional safeguard of the 
sprinklers. 

“To make a law which would not take 
into account the character of the block 
is absolutely wrong as is the whole bill 
proposed. 

“In many blocks in the city, with the 
companies carrying their full capacity, 
it is impossible to secure sufficient in- 
surance to cover the values, without re- 
sorting to non-represented companies 
and associations of all kinds. 

“The effect of this bill would be to 
vastly increase this trouble and its 
adoption would make it impossible for 
the merchants and property owners to 
secure themselves with proper insurance 
with the effect of impairing their credit 
and upsetting the present business basis. 
The best interests of all concerned de- 
mand the killing of this measure.” 
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RATE-MAKING IN KANSAS, 


ATTITUDE OF SUPT. BARNES. 





Underwriters Convinced That He Will 
Enforce New Law Fairly—A Big 
Job for Someone. 

Chicago, April 6. (Special Correspon- 
dence).—The visit of Superintendent 
Barnes of Kansas to this city has had a 
very beneficial effect. He came to con- 
fer with the managers in the new Kan- 
sas rate regulation law. Mr. Barnes im- 
pressed underwriters here with his sin- 
cerity and desire to be fair. While 
there are many objections to the bill, 
the attitude cf the insurance interests is 
to give it a thorough and honest test. 
Superintendent Barnes made it plain 
that companies would not be prosecuted 
under the anti-trust law if they filed the 
same schedule. He was accompanied 
to Chicago by Vice-President Going of 
the Shawnee and Manager Miller of the 

— Fire. 

Company nuanagers to the number of 
thirty-five met in the rooms of the Chi- 
cago Board, and had a prolonged session 
with Mr. Barnes. The latter assured 
them that citizens of Kansas were anx- 
ious to have all desirable companies re- 
main in the State, and that all that was 
Wanted was a square deal. In response 
tc a pointed question by Manager Mc 
Gregor of the Queen as to what would 
happen should forty or fifty companies 
file identical rate schedules, the super- 
intendent said he would accept these in 
good faith, nor would he deem such a 
happening a prima facie evidence of 
combination. The agent or company 
deviating from the filed rates is subject 
to severe penalties, which Mr. Barnes 
intends enforcing fearlessly. 

Fire insuran ce men are rather curious 
to know who is to be the underwriter of 
the $50,000,000 United Insurance Com- 
pany. Local agents who received iis 
literature are sending queries galore to 
their companies. Managers are button- 
holing the insurance newspaper writers 
to get a line on it in order to make in- 
telligent reply Altogether, there is 
much interest being taken in the new 
enterprise, 





MORTAGAGEE CLAUSE. 





Suggestion That its Use be Restricted—- 
Privilege Should be Paid for. 


(Contributed.) 





It is perhaps too late at this time, al- 
though Reform is the order of the day, 
for the fire insurance companies or the 
different rating associations to consider 
the advisability of limiting the use or 
abuse of the Mortgagee Clause. It has 
become the custom of the average agent 
to attach the clause to all policies in 
which a mortgagee is interested, wheth- 

it Ss proper to do so or not, and that, 
teo, without any extra compensation or 
rate to the insurance companies for the 
additional contract; and granting under 
it of privileges they would not give to 
the assured alone 

The standard clause protects the in- 
terests of the mortgagee in that the 
policy shall not be invalidated by any 
act, or negiect of, the owner or mort- 
protects his interest 

igainst any changes in title or owner- 

ae of the property by occupation ot 
the premises for purposes more hazar 
dous than are permitted by the policy; 
provided, that the mortgagee shall noti- 
fy the company of these happenings 
should it come to his knowledge; but 
as this is not a warranty the burden of 
proof that it did come to his knowledge 

and he purposely refrained from notify 
ing the company for reasons best known 
tc himself. is for the company to dem- 
onstrate if it can. 

The old principle 


fagee ; it also 


of getting some- 


+ THE EASTERN ee. 


iliog lor nothing is fairly well senna 
nea “amd thus Ultie doubt if the Ciause 
Was Charged for, tewer would be issued, 
and why not? it Is an exacting Condt- 
tion to doubly protect the mortgagee 
who already is secured to the extent of 
his interest in the real estate. : 

in the rules of the Canadian Fire Un- 
derwriters Association there is a pro 
vision that “am extra Charge Ol 12% 
cents per annum,” is ordered, “when 
the policies are issued or made payable 
tu morts gagees under special agree 
ment.’ This is commendable and 
should be imitated. 

in addition to the features above not- 
ed, there is another which is destined 
to cause trouble just so soon as the 
mortgagee understands his rights un- 
der this clause, and that is in case of 
claim for loss, when the interest of the 
mortgagee is equal to or exceeds the 
amount of loss. An insurance company 
must pay the mortgagee if he demand 
it irrespective of the custom heretotore 
maintained of making the dratt paya- 
ble to both assured and mortgagee and 
leaving it to them to determine who 
gets the money. 

This proposition will startle a good 
lany adjusters and officials—it is good 
law however as it follows the provi- 
sion of the clause and contract, and the 
company in the event of a suit at law 
by the assured may have the pleasure 
otf paying cost of a legal defence, ana 
that without any other consideration 
than obliging the mortgagee under the 
additional contract. 





AGAIN IN WORKING ORDER. 





Baltimore County Fire Alarm System 
Restored—Best Copper Wire Being 
Used. 





Following the Inauguration Day bliz- 
zard, when the Baltimore county (Md.) 
fire alarm service was destroyed, men 
have been hard at work restoring the 
system. The work has been completed 
in all territory east of the York road, 
and is being rushed at the remaining 
points. The best copper wire will be 
used throughout the entire system, and 
the service thereby rendered more effi- 
cient than ever. 





Speciai Agents’ Conference. 





The “Sun Fire Office of London” re- 
cently had a convention of its special 
agents at he New York office, to get 
ihe mutual benefit of a close personal 
conference and interchange of ideas. 
The field men from the New England, 
New York, Middle and Southern Divi- 
sions were present and recent experi- 
euces and opinons were related and 
freely discussed. 

In the evening the officers of the com- 
pany entertained the party at the beau- 
titul new Loics Club house and all hands 
spent a jolly evening. 

It’s the personal touch that counts. 


April 8, 1909. 








TWENTY PER CENT. Loss. 





Damage in Plant of Wilkinson, Gaddis 
& Co., Newark, Confined to Grain 
Elevator. 





With insurance of close to $300,000 | 
involved under the general form, it is | 
tigured that the damage suffered by | 
Wilkinson, Gaddis and Company, of | 
Newark, N. J., in the fire in their plant | 
on the 4th inst., will amount to about 20) 
per cent. practically all of which de-| 
veloped in the grain elevator. The dam-| 
age suffered in the warehouse resuiten | 
aimost wholly from smoke. 

R. O’Gorman, of Newark, placed the | 
insurance, the individual company lines 


being as follows: 


ae ae $20,000 | 
SOM Eis Bs ees colvleneeneesc - 15,000 | 
Michigan Millers Mutual ..... - 12,500 
RRA 12,500 
Liver. & Lon. & Globe ........ 10,000 
SEE dons Abie oiad aie has Sew aneeaeceie 10,000 
German-American ............. 7,500 
SOE So dc-cdu a acemenle @auines 7,500 
PME, Wa 00466-4540 oven peer é 7,500 
EEE Go o4 na os eeepc eee eee 7,500 
Western Reserve ............. 7,500 
errr 6,000 
OER ee Ste 5,U00 
Rochester German ............ 5,000 
oe ere 2 ee 5,000 
ESR SEEN 5 .0.6-0:5 od ¢00055u0 5,000 


London Assurance ............ 
Philadelphia UnderwrWers .... 5,090 


New York Underwriters ....... 5,000 
DORNER 5 bck ces cweewswaearen as 5,000 
POEUN, iii as cas ets sates 5,000 
ND ab aeS conea bide ere vee 5,000 
Aachen & Munich ............. 5,000 
RR oer re ere: 5,000 
DIOR. ik Silob's Kika tues euwel's 68 5,000 
Williamsburgh City ........... 5,000 
COMME. bio a'a eS wid eewsen 5,000 
Spring Garden .........ccsscees 5,000 
COG Sicveacivcsecd veunaen sds 5,000 
AE iin awsinaseeaeleese wen 5,000 
Ins. Underwriters of Pa. ...... 5,000 
Ins. Co. of North America ..... 5,000 
Commercial Union of London .. 5,000 
Phoenix of London ............ 4,000 
NN Ee ae ne 3,750 
Bocurtty of Cone. «. .. o0.00000:0.0.% 3,750 
PD BOEING | n:c:0.0.deie pines Canes 3,500 
OS == rear 3,000 
London and Lancashire ....... 3,000 
Nat'l Fire & Marine of N. J. 2,500 
Commercial Union of London . 2,500 
ERR PPP 8 £8 Se 2,500 
Arcadia of Halifax ............ 2,500 
American of Pa, .......---s00- 2,500 
Ere rerre rer. t 2,500 
Stuyvesant .......--seserceees 2,500 
EES er een ree ere 2,500 
Providence Washington ....... 2,500 
PONE occ cccecwsesessseneses 2,500 
COMODIGIE. 2 ccccccvccesvecevess 2,500 
BIIR, o.onncccopasccerecres 2,500 
American Nat’l of Illinois ..... 2,000 
Underwriters Nat'l] of Cin. ..... 1,500 
N. Y. Underwriters ...........- 7,500 
North Rver ...cccccccsccccces 5,000 


Miller and Maltbie will adjust the 
less for the assured. 








84 WILLIAM STREET 


HUDSON UNDERWRITERS 


COMPOSED OF 
Lumber Insurance Company of New York 
AND 


Adirondack Fire Insurance Company 


NEW YORK 











IN CAS E 


similar request in their policies. We have 





could you prepare anything like an-accurate valuation of your property with verified 
plans and specifications of your bulidings? Most insurance companies in 


country, and if you’re interested, will gindiy es 
COATS & BURCHARD oe Public Appraisers, 159 La Salle Street, CHICACO. 


J. D. PICKARD, seorescnisie, 27 William Street, NEW YORK 


OF FIRE 


corporate a 
oereieec some of the largest plants in the 
imate the cost of similar service for you. 





For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - - - $1,000,000.00 
Cash Assets - - -  $4,395,625.89 
Cash Surplus to end 

Holders - - $2,063,044,01 


— real owe" of an insurance company is in the con- 
‘vatiom management, and the management of 
THE HANOVER is an absolute assurance of the security 
of its policy. 

R. EMORY WARFIELD, President 

JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 

JAMES W. HOWIE, Gen. Agent 





HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 














PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


—_—— 


No. 68 WILLIAM ST. 
New York 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK fi 





ORGANIZED 1859 





Cash Capital .....$1,000,000.00 


Assets............. 5,874,016.00 

Net Surplus. ... 1,509,442.33 

Surplus for Policy 
Holders........ 2,509,442.33 





HEAD OFFICE: 
Cor. William and Cedar Streets 














Gommercial Union Assurances Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 














Samuel Gans Leopold Gans 
President Vice-Pres. & Gen’! Men 


Samuel Gans Co. 


186-188 Wooster St., N. Y. 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 580 Spring 


Aiwere telegraph or telephone at our 
expen 


Seeeet advice cheerfully given. 
EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-208 E. Madison St. 





















oe ere ees 


are 










April 8, 1909. 





THE EASTERN UNDERWRITER. 





REVISING BUILDING LAWS. 





Authorities of Providence, R. 1., Consid- 
ering Measures Suggested by Lum- 
bermen, 

An amendment, which if adopted 
would make the proposed First Building 
District of Providence, R. I., consider- 
ably smaller than at present, and sug- 
gestions doing away with some of the 
sections of the new building bill which 
have met with more or less opposition, 
were considered by the joint special 
committee of the City Council having 
this matter in charge, a few days ago. 


One of the set of changes suggested 
came from the lumber dealers. They 
have evinced an active interest in the 
proposed law from the start, and sever- 
al of them were in the ante-room while 
the committee was in session. 


Cuts Down District. 

The plan submitted by them says the 
“Providence Journal,” cuts down the 
First District appreciably and makes 
several other changes. It is as follows: 

“Section =. Change the lines of the 
First Fire District in accordance with 
the following: ‘Beginning at the harbor 
line on the westerly side of the Provi- 
dence river at a point where the pro- 
longation of the southerly line of Public 
street, projected easterly, would inter- 
sect the same, said projecting line, Pub- 
lic street, Allen’s avenue, Blackstone, 
Plain, Lockwood, Hospital, Bassett, Cla- 
verick, Broad, Stewart, Westminster, 
Battey, Fountain, Aborn and West Ex- 
change streets, main line to New York 
property of the New York, New Haven 
and Hartford Railroad Company to 
Westminster street, Westminster street. 
Olneyville square, Hartford avenue, the 
Pascoag branch property of the New 
York, New Haven and Hartford Rail- 
read Company, to a point where the pro- 
longation of the westerly line of Bos- 
worth street, projected southerly, would 
intersect therewith, said projecting line, 
Bosworth and Aleppo streets, Manton 
avenue, Delaine street, Harris and At- 
well’s avenues; Valley, Hemlock, Prom- 
enade, Calverly, Edith, Woodland, Park, 
Promenade, Gaspee and Smith streets, 
the main line to Boston property of the 
New York, New Haven and Hartford 
Railroad Company, to Charles street, 
Charles, Nichols, Pettis, North Main, 
Benefit and Tockwotton streets to the 
harbor line of the Seekonk river, the 
westerly harbor line of said Seekonk 
river to the Providence river, the east- 
erly harbor line of said Providence river 
to its northerly terminus, the northerly 
line of the Providence harbor at the 
Crawford street bridge, and the west- 
erly harbor line of said Providence 
river from its northerly terminus to said 
place of beginning. 

“Section 7. At the end of the section 
add the following: ‘Provided, that this 
paragraph shal] only apply to that por- 
tion of the First District as the same is 
defined by Chapter 688 of the Public 
Laws, passed at the January session. 
A. D. 1878, and the acts in amendment 
thereof and in addition thereto.’ 

“Section 15, page 28. Under the title 
‘Roof Covering’ omit from this para- 
graph the words ‘or as may be other- 
wise specified.’ 

“Section 22 page 41. Under the title 
‘Skylights’ substitute for the first para- 
graph the following: ‘All buildings in 
the First Fire District, and all buildings 
hereafter erected in the Second Fire 
District two stories or more in height 
shall have scuttles or bulkheads with 
doors on the roof, with ladders or stairs 
leading thereto and easily accessible to 
all applicants.’ 

“Section 28, page 58. Omit from this 
section the last paragraph. 


“Section 35. Omit this section.” 


Changes Desired. 

The changes in section 3, defining the 
limits of the close district, so called, are 
numerous, and their effect is to make 
the district much smaller. 

The change in section 7 makes the 
provisions regarding alterations apply 





only to the First District, instead of to 
both districts, as proposed. 

In section 22 the lumber dealers 
would have the law regarding skylights 
apply only to buildings hereafter erect- 
ed in the Second District two stories or 
more in height, instead of to all build- 
ings in that district of such dimensions. 

The last paragraph in section 22 reads 
as follows: “All courts, areas or yards 
appertaining to or connected with any 
apartment, tenement or lodging house 
shall be properly graded, drained and 
paved, or otherwise surfaced to the sat- 
isfaction of the Superintendent of 
Health. The owner of every apartment, 
tenement or lodging house shall provide 
therefor suitable, covered, water-tight 
receptacles satisfactory to the Superin- 
tendent of Health, for ashes, rubbish, 
zarbage, refuse, and other matter. No 
person shall place ashes, rubbish, 
garbage, refuse or other matter in the 
yards, open areas or alleys connected 
with, or appurtenant to, any apartment, 
tenement or lodging house, except in 
suitable receptacles, provided for the 
same.” 

This paragraph the lumber dealers 
would do away with. 

Section 35, which, it is suggested, be 
cut out of the proposed law, is one 
which proved a bone of contention at 
the hearings. The first part of it, over 
which there has been much discussion, 
reads as follows: 


“In case any building in either dis- 
trict shall be damaged by fire or other- 
wise, or torn down to an extent exceed- 
ing one-half of such building (such half 
to be measured in cubic feet, reckoning 
from the first-story floor upward), such 
building shall not be repaired or re- 
built, but shall be torn down. The 
amount and extent of such damage shall 
be estimated by the inspector after an 
examination of said building by him.” 


There appears to be a very general 
sentiment at the City Hall that the pro- 
posed First District, as outlined by the 
committee, is too large. Chairman 
Makepeace stated at the last public 
hearing that the committee found this 
the hardest job it had on its hands, to 
decide on the lines of the First District. 
While several of the speakers objected 
to the area suggested, they did not offer 
any specific solution of the problem. 
One or two, however, filed what they be- 
lieved to be satisfactory plans, and 
these. together with the changes sub- 
mitted by the lumber men and others. 
were talked over by the committee and 
other officials yesterday. 





TO MEET IN NEW YORK. 





Joint Conference Committee to Consider 
Question of Uniform Blanks in This 
City To-Morrow. 





A meeting of the Joint Conference 
Committee will be held in the rooms of 
the National Board of Fire Underwrit- 
ers in this city to-morrow, when the 
question of uniform blanks, referred to 
the committee at the latest annual con- 
vention of the National Association of 
Local Fire Insurance Agents, will be 
taken up. 





Gets Atlantic City, N. J., Agency. 





William Riddle, vice-president of the 
Atlantic City Fire, of Atlantic City, N. 
J1., has been given the local agency in 
that community for the Richmond Fire, 
of New York. Mr. Riddle applied for 
and obtained admission to the local 
board. As a leading politician of Atlan- 
tic City, Mr. Riddte is well known to 
the merchants of that town. 


SOLE REPRESENTATIVE 





j 
| 


The John L. Dudley, Jr. Company of | 


New York, Appointed United States 
Attorney for Glasgow Company. 


| 


The John L. Dudley, Jr., Company, of | 


New York City, has been appointed at 


torney and sole representative in the 
United States of the Glasgow Assurance 


Corporation, 
surplus lines. 
The Glasgow has a capital of $500, 


Limited, of Scotland, fo: 


000, and has deposited $100,000 with ihe 


British Government. 


The corporation is a desirable addi- 


tion to the number of good foreign 
corporations seeking excess business in 
this country, and is thoroughly worthy 
of patronage. It will maintain deposits 
in New York City, and such losses as 
it may experience will be promptly ad 
justed and paid from the office of the 
John L, Dudley, Jr., Company. 





A CENTRAL ORGANIZATION. 





Proposed That Various Insurance Clubs 
Form Large Association—Wil! Meet 
in Philadelphia. 





A meeting of representatives of the 
different fire insurance clubs composed 
of clerks and insurance men in general 
in the different cities which are for th 
purpose of educating their members is 
called for April 23 in Philadelphia. This 
project was recommended in the annual 
address of Geo. E. Haas, when he retir 
ed as president of the Fire Insurance 
Club of Chicago. It seems that the 
Philadelphia Club sent out queries to 
other clubs to obtain their views and 
hence the meeting is called with the 
idea of forming a central organization 
of all these clubs for the interchange of 
information and mutual help in differ 
ent directions. Representatives will bh: 
present from New York, Boston, Phila 
delphia, Cleveland, Cincinnati, Chicago 
Indianapolis, St. Louis and Toronto. 


NEW JERSEY GENERAL AGENTS. 





Dunham and Jordan to Represent Ger 
man-Union Fire in State. 
Dunham and Jordan, a newly organ 
ized firm of Newark, have been given 
the New Jersey general agency of the 

German-Union Fire of Baltimore. 

Mr. Dunham is a son of President D 
H. Dunham of the Firemens Insurance 
Company. Mr. Jordan was formerly 
with Dickson and Tweeddale of New 
York City. 





Making Another Trial. 





A bill to permit mutual fire insurance 
companies of other States to do busi 
ness in this State has been introduced 
in the New York Legislature by Senator 
Schlosser of Fishkill. A similar bill was 
vetoed by Gov. Hughes last year, and 
his action was made a campaign issue 
last fall. The bill seeks to prohibit th« 
insuring of property in this State by un- 
authorized companies. 

It imposes a tax of 1 per cent. on all 
gross premiums or assessments collected 
by the foreign companies, and provides 
that 10 per cent. of the tax thus raised 
shall be devoted to the support of the 
State Firemen's Home, at Hudson, the 
remainder going to various associations, 


J. M. Dixon, recently in charge of the 
Schenectady, N. Y., office of the State 
Association, and prior thereto of Brook 
Ivn, has been appointed stamp clerk 
at Albany. 








FIRE ASSOCIATION 


Office: 


Organized 1817. Incorporated 1820. 


Cash Oapital, $500,000, Assets, $7,301,261.56, 

T. kh. Coniierman, Vice-Pres, 
M. G. Garricues, Sec. and Treas. 

R.N. Kelly, Jr., Asst. Sec. and Treas. 


E. O. Irwin, Pres. 


PHILADELPHIA Ff 
Company’s Building, 407-409 Walnut St. 


OF 






A 


Charter Pepetual. 


1817 


| 
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| ‘The Leading Fire Insurance Companv 


of America.” 





WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries. 
. N. Williams, E. 8. Allen, 
. J. Sloan. Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








Representing in New York City 
National Union Fire Ins. Co. 
of Pittsburgh 
Calumet Insurance Co. 
of Illinois 


National Fire Insurance Co. 
of Hartford 


Large lines written upo 
Rents, Furniture and 
Sprinklered Risks 


Buildings, 
Fixtures and 


Prompt execution and delivery 
— of policies 
Individual attention 
FRED. S. JAMES .& CO. 
AGENTS 
84 William Street 
New York City 








QUEEN 


Ins. Co. of America 
VEW yore 








TWO HUNDREDTH YEAR 
Ss UN 
INSURANCE OFFICE 
OF LONDON 
FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 LA SALLE STREET, CHICAGO 


Pacific Department : 
N. E. Cor. Sansome and Sacramento Streets 
SAN FRANCISCO CAL. 


Agents Wanted at Unrepresented Points 














VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 
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or others. 





FIRE INSURANCE COMPANY WANTED | 


I am in position to purchase for cash the Controlling Interest 
of a Fire Insurance Company with a Capital of not less than $200,000 
and doing a general business in the various leading States. 


Preliminary arrangements may be made between attorneys 


Address ‘** FIRE COMPANY ”’ 
Care of The Eastern Underwriter, 105 William St., New York City 








CONSIDERING FRED DOWNES 





For Presidency of Insurance Company 
of North America—Has Strong 
Support. 





While no action regarding the elec 
tion of a successor to the late Charles 
Platt in the presidency of the Insurance 
Company, of North America and its 
subsidiary enterprise, the Alliance of 
Philadelphia, was taken by the director 
of the first named institution at their 
meeting on Tuesday, the name of Fred 
Downes, a leading mutual fire man of 
the Quaker City, was very seriously 


though informally considered. Mr. 
Downes has the hearty support of the 
banking element on the board, and 


should Charles Platt, Jr., still refuse to 
accept the office, it is not improbabh 
that it will be tendered to Mr. Downes 
It is understood that when the post 
was offered Vice-President Bissell of 
the Hartford Fire, some weeks ago, it 
was with the proviso that Vice-Pres 
dents Ellison and Rush, be retained as 
head of the company’s fire and marine 
Ccepartments respectively - 


TO BE RE-RATED. 


Modern Schedule to be Used in Tariff 


Making for the Flour City—The 
Arcade Loss. 
Without delay Rochester, N. Y., is to 
be re-rated, decision to that end having 


been reached at a joint conference had 
between members of the executive and 
the district committees of the Under- 
writers Association of New York State, 
and members of the Rochester Board 

The rates now in force were arrived 
at by the late Herbert Wilmerding, and 


were hased upon the Moore schedule 
which was crude in the extreme. That 
the tariff sorely needed revision has 


recognized though the time 
for enforcing such action has not been 
caeemed oppcrtune until now. 

Not of Incendiary Origin. 


leng been 


Investigation of the Reynolds Arcale 
fire by the fire and police departments, 
would ten1 to confirm the early belief 
that it was caused through defective 
wire insulation 

For some time before the fire was dis 
covered, a strong odor of burning rub- 
ber was noticeable in the downtown 
district. believed to have been caused 
by the burning insulation cn wires 

The police also say they discove | 
that Western Union tickers about the 


city went cut of commission at 12:55 
o'clock. The alarm of fire was turned 
in at 1:01 o’clock 

A revised estimate places the loss suf- 
fered through the burning of the Arca‘le 
at $107,150, as follows: 


Loss on buiiding $50,900 
(ympian candy store aes 500 
M. A. Rosenberg, New York Suit 
en Ce Cbs ko 3.8509 «4 5 O00 
C.F. Wolters, jeweler 190 
Joseph T. Snyder, tabacconist 10 
Straus Brothers, clothiers 30.000 
BE. M Upton, coal ..... 00 
Iutern’t] Correspondence school . 1,000 
Isler & Arner, barbers .. 1.0600 
Jeracemos Vergatos, shoe shin 
ing parlor an 10 
Kinney & Jobnson Arcade Inn 1.500 
Western Unie n and allied com ; 
panies . Ah) 
KF. A. Ackerman, jeweler 200 
H. F. Drake & Co. coal office ; L 
Moses & Bush, clothiers 0 
awWeNt ...oe- 100 


J. M. Deyo, pension ¢ 


William J. Covill, — ae wie 2,000 
United Brothe feood Carpenters 

ee rr ee eee 100 
Charles H. Sheldon, real estate AO 
Fred Wedgren, jeweler ......... 500 
Mrs. M. B. Sayles, real estate .. 500 
James A. Hard, pension agent .. 2300 
George W. Beeler, tailor ....... 1,000 
F. B. Hutehison, attorney ...... 100 
Railway Employees, Cigar Mak- 

ers, Bartenders and Stationary 

Engineers, labor organization. 2,000 
Monroe County Stationary Engi- 

PROD ae SkG as rwabod Bacto nkits 200 
George F. Loder, uniform, etc. 8,099 
Reynolds, reading room ........ 1,000 
J. ©. Byen, Surveyer .......-... 500 


Owen Asks Co-operation. 

The aid end co-operation of tenants 
and owners is solicited by the authori- 
ities in making it more difficult for fires 
to start through natural causes or by 
the act of incendiaries. 

“This would seem to be a good time, 
said Commissioner C. S. Owen, of the 
Department of Public Safety to-day, “to 
accentuate the desirability, to use as 
nild a word as possible of owners of 
buildings and also of tenants of putting 
their buildings in a clean, neat, and 
orderly condition by removing all excel- 
sior, waste paper, old rags and debris of 
all kinds and not leave it about in 
situations close to or inside of buildings 
so exposed to be a temptation to a wan- 
ton incendiary or mental incompetent 
who might be seized with an acute at- 
tack of pyromania. 

“I might specify buildings filled with 
infammable stuff which are left ovor 
right with coors unfastened and even 
open an invitation to incendiaries, pro- 
fessional and amateur. Behind business 
houses, in alleys, there are piles of ‘n 
flammable pine boxes, some partially 
filled with excelsior and paper packinz. 
Those things are a menace. 

“We are sending out members of the 
cepartment requesting individual own. 
ers and occupants of buildings, particu- 
larly barns to take steps to aid us in 
this movement. We would like to have 
the people ce-operate with us in protect- 
ing their own property. There are 40.- 
000 buildings in this city and a thou- 
sand policemen on duty all of the time 
could not do it all. 

“Only last night T had a policeman 
get boards and nail up the entrance to 
a building which offered exceptional op 
portunities to any miscreant minded to 
start a fire. 


” 


“Fire doors and windows should Le 
closed when buildings are left unoccu 
pied; buildings accessible by stairways 


from the street should be protected by 
locked deors: inflammable stuff should 
al! be removed from places where a 
fire could he started accidentally or by 


design. We are doing everything in our 
power to prevent and extinguish fires 
and hope that the portion of the public 
that is in a position to do so will at 
onee do a in their power to strength- 
en our arms.’ 
Special Agent in New York. 
Maurice F. Sturtevant, who for some 
months past has been covering New 
York State for the California Insurance 
Company, with Philadelphia as his base, 
has transferred his headquarters to 
Utica, which is about the center of his 
field. Young Mr. Sturtevant is a son of 
the Eastern manager of the California, 
and possesses many of the qualities that 
have won success for his father. 


DEATH CLAIMS T. W. EUSTIS. 





Death came as a welcome relief. to 
Freeman W. Eustis, Western manager 
of the Georgia Home, at his home in 
Evanston, Ill., on Monday. He had suf- 
fered severely from cancer of the 
bowels for years, and since October last 
had been unable to see anyone, outside 
his attendants. 

Mr. Eustis was unusually well liked 
by his associates, and he fully merited 
the esteem in which he was held. Born 
in 1857, he entered the service of the 
Phenix of Brooklyn in 1874, continuing 
with the Company until 1897, when he 
retired to take the Western manage- 
ment of the Manchester Fire. Upon the 
retirement of the latter corporation 
from the field he became Western rep- 
resentative of the Georgia Home, of 
Columbus. 





Agents at Charleston, S. C. 





The Firemen’s Insurance Company of 
Newark, N. J., has appointed William 
S. Hastee and Son its agents at Charles- 
ton, S. C. 





Brown’s Buns. 


T. Y. Brown & Co.,_ progressive 
agency at 77 William street, will con- 


tinue the old custom of treating their 
visitors to “Hot Cross Buns” on Friday 
of this week. They will be the best 
the market produces. If you don’t think 
so, stop in and try them. 
New Patrol Company at Philadelphia. 
Patrol Company No. 8. located at 21st 
and Martet streets, Philadelphia, went 
into service on Wednesday. 





,Head Office: 


April 8, 1909. 





Northern Assurance Co.; Ltd. 
OF LONDON, ENG. 
U. S. Statement as of jan. 1, 1909 
Admitted Cash Assets......... $4,801,566 
All Liabilities, incl. Reserves . 3,075,917 


Net Surplus in U. S...... $1,725,639 





Eastern and Southern Departments 
Company’s Building, . 
38 Pine Street, New York 


GEORGE W. BABB, Manager 
T. A. RALSTON, Sub-Manager 














BRITISH AMERICA 


ASSURANGE CO. 


FIRE AND MARINE 


Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1908. 
WII a ooh lnc sa eee} aetean $1,545,433 
i. » 2 3 Sa - $481,771 
HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen, Mgr. 











CONFLAGRATION PROOF 


CALIFORNIA INSURANCE CO. 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 


CAPITAL ; $400,000 
All Liabilities, including Reserve 381,653 
Total A:sets . ; 978,605 
SURPLUS to P.licy "Holders 596,952 
Increase in Assets 182,618 
Increase in Reserve 106, 175 


Increase in Surplus ‘ 5,764 
This Company has a record ‘unequaled i in the 
history of the Insurance business 
FRANK C. STURTEVANT 
MANAGER EASTERN DEPARTMENT 


FOURTH AND WALNUT STREETS, PHILADELPHIA 








H. C. F. DOHM, Prest. 


162 MONTAGUE STREET 


PROMPT, EFFICIENT 
SERVICE 





BOROUGH UNDERWRITERS 


INCORPORATED 


PHONE.3712 MAIN 


CASUALTY INSURANCE AGENCY 
BRANCH MANAGERS AND AGENTS 


J. PEREZ-PETINTO,: Treas.-Sect. 


BROOKLYN, N. Y. 


BROKERS ACCOUNTS 
A SPECIALTY 











Surplus Lines 


London Lloyds 


(iuaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 


our office. 


Immediate binders given ; 10% commission paid. 


If you are 


short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. 


We invite your patronage and promise careful attention to your 


interest. 


MARSH & McLENNAN 


New York Office, 54 William St. 


Chicago Office, 159 La Salle St. 





TITiEEE 




















April 8, 1909. 


THE EASTERN 








CASUALTY AND. 


SURETY HAPPENINGS 





NEW CASUALTY COMPANY. 





Incorporated in New Jersey—Will Have 
Capital of $250,000 and Transact 
All Lines. 


The Commercial Casualty Company, 
with principal office at Newark, has 
filed its certificate of incorporation with 
the New Jersey Insurance Department. 
It will have a capital stock of $250,000, 


all of which must be paid in before the 
company will be authorized to com- 
mence business. 

It is the purpose of the incorporators 
to take up most of the casualty and 
miscellaneous classes of business, in- 
cluding Accident, Health, Automobile, 
Property damage, Employers Liability 
and Steam Boiler insurance, also to is- 
sue Fidelity Bonds. 





LICENSED IN NEW JERSEY. 


Indiana and Ohio Branching Out 
the Eastern Field. 

The Indiana and Ohio Live Stock In 
surance Company, of Crawfordsville, 
Indiana, has been admitted to do busi- 
ness in New Jersey. The Company has 
been doing business since 1886, but 
was incorporated in 1893 under the 
laws of Indiana as a stock company, 
with a paid-up capital of $100,000. 

While the company has not as yet se- 
lected its representatives for New Jer- 
sey territory, there will be no trouble 
in getting into the better class of 
agencies. 


In 





Resident Agent Laws. 


These laws go so far generally as to 
prohibit a company from issuing any 
policy except through an agent resident 
in the State where the property cover- 
ed is located, or the person insured re. 
sides. 

Strictly construed, says the Monthly 
Bulletin of the Fidelity & Casualty Com- 
pany, they prohibit, for instance. the 
issue of an accident policy in New York 
to a person temporarily resident here 
but a citizen of a State which has such 
a law. 

They would prohibit also for instanee 
the issue of a fire policy to a person 
resident and it may be a citizen of New 
York, on property located in the State 
where the property is. 

There is no possible doubt that such 
laws cannot be extra-territorial in their 
effect, and cannot be otherwise than in 
contravention of the rights of citizens 
of the United States. 

Such laws not only exist as having 
effect within the general territory of 
given States, but also as limiting the 
right to issue policies in counties of 
the State, excepting through agents resi- 
dent in such counties. Can anything be 
more absurd. By what reasoning for 
instance can a citizen of New York 
State, resident in Buffalo, be precluded 
ot buying his insurance in New York 

‘ity? 

These bills are sometimes promoted 
by agents, and sometimes by the State 
authorities. When promoted by agents 
such persons are merely speculating in 
a public measure. They are trying to 
force the public to deal with them for 
the insurance they need. The bills so 
far have their origin in the seifishness 
ot the agents. From this standpoint 
they are as indefensible as would be 
the action of the tailors of Tooley Street 
should they seek to prevent their neign- 
bors from buying their coats and panta- 
loons in the general market. 

When such bills originate with the 


State they are intended to force the 
payment to the State of premium taxes. 
This tax is all wrong of course. It is 
condemned by all economists. But how 
much more should it be condemned 
when the State goes to the extent of 
providing that no policy can be bought 
by a citizen of the State—and so sets at 
naught the rights of citizens of the 
United States.. 

We do not at this time speak of the 
intolerable difficulties that such laws 
create for the companies. We may do 
so hereafte~. 





Fidelity and Casualty’s New Building. 
An architict’s sketch of the new head 


office building of the Fidelity and Cas- 
ualty Company, of New York, as it will 
appear when completed, is printed in 
the April number of the Company’s 
“Bulletin.” The intended structure, 
which will face on Liberty street, di- 
rectly in the rear of the Cedar street 
building, will be twenty-one stories 
high. It will be thoroughty fire-proof, 
and supplied with numerous windows 
and shafts for admitting light and ven- 
tilation. The lot on which the building 
will stand is a square of 53 feet each 
way and cost the Company $340,000. 





Brashears & Werber, general agents 
for the Commercial Department of the 
Pacific Mutual Indemnity Company at 
Washington, D. C., have also been given 
the management of the Dollar A Month, 
or Industrial Department for the Dis- 
trict of Columbia. Roger Williams will 
have special supervision of the new 
Department as Superintendent. 


UNDERWRITER. 


BOON FOR THE UNEMPLOYED. 





London Corporation Will Insure Both 
Men and Women—Policy Covers 
Wide Range. 


The Car & General Insurance Corpo- 
ration, Limited, of London, according to 
the “Journal of Commerce and Com- 
mercial Bulletin,” announces that it wil 
actively engage in employment insur- 
ance and issues the following as a basic 
tariff: “To secure the following sums 
during unemployment: £1 per week 
for the first four weeks, 15s per week 
for the ensuing five weeks, 10s per week 
for the following six weeks; total, fif- 
teen weeks. The premium payable in 
advance is £1 1s annually, 5s 6d quar- 
terly, 2s monthly. Increased or re- 
duced compensation can be secured at 
pro rata increased or reduced premi- 
ums.” 

The principal conditions of the pro- 
posed employment policy contract are 
as follows: Men and women are eligi- 
ble for insurance, but the age limit in 
both cases will be fifty. The amount of 
compensation insured must not exceed 
three-fourths of the insured’s total in- 
come from all sources, and will imme- 
diately cease when new employment is 
found. The policy will cover loss ct 
employment through fire, bankruptcy of 
employer, reduction of staff through bad 
trade or other causes, death of princi- 
pal, accident to or sickness of insured; 
but the policy will exclude dismissal 
through the fault, misconduct or dis- 
honesty of insured, and through war, 
civil commotion, pestilence or plague. 
National Calamity, or through insured; 
striking or being locked out Insured 
must have been in his present employ- 
ment for six months. No compensation 
will be payable for loss of employment 


during the first six months through 
sickness or during the first three 


months from the other causes insured, 





17 


except through fire, in which case com- 
pensation will become payable immedi- 
ately. No compensation will be paya- 
ble if insured, after being dismissed, 
has other sources of income equal to 
half the amount insured, or if suitable 
work, at reasonable remuneration, is 
offered and refused. 





Offers a Typewriter. 


C. H. Boyer, United States manager 
of the Industrial Department of the Gen- 
eral Accident of Scotland, has offered a 
new, first-ciass typewriter of a standard 
make to any general agent who, be- 
tween the months of April] and August 
(1909) inclusive, makes a net gain in 
premiums of $100 per month. Mr. Boyer 
believes that with the application of the 
usual amount of “General Accident en- 
thusiasm,” he will be called upon to 
purchase about 100 typewriters. The 
net result will be extra compensation to 
the men in the field and increased busi- 
ness fer the company 


branch of the Federal Union Surety 
Company, of Indianapolis, announces 
the removal of his offices to the conve 
niently located German-American build 
ing, 1 Liberty street. The Federal Union 
is qualified to write bonds required in 
all of the State courts and the Federal 
courts, and is an approved surety by all 
departments of the National Govern 
ment Mr. Lord is equipped to render 
prompt and efficient service in furnish- 
ing probate, judicial, contract, fidelity, 
official and other forms of surety bonds 


In the arrest of Allen George Beatty 
in Ohio, the police feel they have the 
nan responsible for the robbery of $29,- 
100 from the Monrovia National Bank, 
of California, in December last 








SICURITIES VALUED BY THE INSURANCE DEPARTMENT OF THE STATE OF NEW YORK 








FINANCIAL 
STATEMENT 
December 31, 1908 





Gnited States Zasualty Zompany 


141 Broadway, New York 


DEPOSITED with the 
Insurance Department of 
the State of New York for | 
the protection of all policy - 
holders, $2 20,000.00 

















ASSETS 

New York City 24% Bonds 
New York City 3% Bonds . 
New York City 344% Bonds 
City of Norfolk 4% Bonds . 
City of Cleveland 4% Bonds 
City of Richmond 4% Bonds 
Baltimore & Ohio R. R. 4% Bonds 
Baltimore & Ohio R. R. (P., L. E 

System) 4% Bonds . ° 
Atch., Top. & S. F. R. R. 4% Bonds 
Erie R. R. 4% (Prior Lien) Bonds 
Long Island R. R. 4% Bonds ° 
Colorado & Southern Ry. 4% Bonds 
Pough. City & Wap. Falls Elec. Ry. 5% 
Mauhattan Ry. 4% Bonds . . 
Third Avenue R. R. Bonds 


& 


Union Pacific R. 8. Preferred Stock 


Manhattan Ry. Guaranteed Stock 
Southern Ry, Preferred Stock . 


Chicago & Northwestern Ry. Stock 
York Stock 
Interest due and accrued 


Real Estate (unencumbered) 
Loans on Bond and Mortgage 


Less Reinsurance 








WwW 


Atch., Top. & S. F. R. R. Preferred Stock 


Southern Pacific R. R. Preferred Stock . 


Consolidated Gas Co, of New York Stock 
The Fourth National Bank of the City of New 


New York & New Jersey Telephone Co. 
Cash in Banks and in Company's Office . 


Premiums in Course of Collection (Gross) 


Capital Stock 

Reserve 
Losses 

Additional 
require 


$229,230 
22,750 
357.450 
4,750 
62,400 
15,300. 
20,200. 


for 
as requit 
Spec 


d by law 


‘ oo | Course of Col 
Va. 

,ooo 
,180. 
600. 
250. 
.400 
,800 
500 
500. 
000 
ooo. 
810 
. 900 
. 62,000 
65.000 
18,400 


Due for Reinsurance 
All 
Voluntary Reserve 

Net Surplus over all 


Bonds 


20,700 
2,800 
136,360 
13,137 
5,000 
245 ,000.00 
141,098 


Rights 


$2,261,415 
' 11.536 





$2,249 679. 


| 
| 
| 
iI 


Undetermined Claim 


ed 


inl Reserve for Losses, not 


| Reserve for Reinsurance 
Reserve for Commissions on 


lectior 
Reserve for Taxes on Premiums 
other Indebtedness 


i, 


ia bilities 


LIABILITIES 


$400,000.00 


by law 


175 402.44 
- 100,000. 
as require law 639,148. 
rr iums in 
cs 39,507 
24,000. 
4,676 
17,060 
100,084 
750,000 


oo 
26 


51 
oo 
65 
oo 
02 
oo 


$2,249,879 06 














SURPLUS TO POLICYHOLDERS, $1,150,000.00 


LOZSES PAID, $4,852,479.00 





THE EASTERN UNDERWRITER. 


April 8, 1909. 





A BLANKET POLICY 





Issued by New Amsterdam Casualty 
Company to Cover $5,000,000 On 
Moving Pictures. 





Insurance against the consequence of 
panie has been added now to the vari- 
ous forms of insurance against fire, bur- 
glary, accident, cyclones, and breakage 
of glass in the largest liability policy on 
record which has just been issued to 
Mingle & Wood, of No, 165 Broadway, 
counsel for the Motion Picture Patents 
Company. This policy will cover the 
5,000 or more motion picture theatres 
scattered throughout the United States 
and licensed by the patents company. 
The policy will cover a risk of about 
$5,000,000. 

The company issuing this policy is 
the New Amsterdam Casualty Company 
of this city. The assured will issue: 
certificates covering the licenses of the 
patents company in cases of bodily in- 
juries or death sustained in any way 
whatsoever by any person or persons, 
including patrons or employes in their 
theatres. 

This is the first time in history that 
all motion picture theatres have been 
allowed insurance. The innovation is 
the result of the establishment of a de- 
partment of inspection by the patents 
company, which will report any picture 
houses that are not safe, well ventilat- 
ed, clean and light during performances. 

The Motion Picture Patents Compa- 
uy of No, 80 Fifth Avenue is composed 
of nine manufacturers of motion pic- 
ture films, and $10,000 of this insurance 
will be issued to each one of the 5,00U 
proprietors of shows using these films. 
The company also announced that it 
would look after the placing of ordina- 
ry fire insurance on moving picture 
theatres and had appointed twenty trav- 
eling inspectors to go through the coun- 
try calling on men who lease films from 
the company ‘New York Commercial.” 


LIABILITY LIMITS.* 





Liability policyholders frequently 
agree to make a contribution toward 
the settlement of a claim or of a suit, 
even though the consideration therefor 
be considerably less than the amount of 
the limit of the insurance. Further- 
more such settlements are by no means 
rare. The reason why the assured is 
willing thus to contribute is generally 
because he fears the final recovery (in 
case the suit goes to trial) will exceed 
the limit on his policy in an amount 
even greater than that which he offers 
to contribute in settlement. Not infre- 
quently, of course, a suit does run into 
a judgment in excess of the limit on the 
policy and the assured has to pay the 
excess 


The cure for this ill is the writing of 


higher limits—the assured thus paying 
for the increased insurance a certain 
fixed sum annually, instead of having 


to pay large sums occasionally. 

It is noteworthy that the tendency of 
the times is not only toward the impo- 
sition of damages more frequently than 
formerly, but also toward the imposi- 
tion of heavier damages. In a number 
of States the limit of the amount recov- 
erable for wrongfully causing death has 
been increased by statute during the 
past few years from $5,000 to $10,000; 
and it is a significant fact that since the 
passage of the new laws our agents in 
those States have been able to establish 
their liability lines to a considerable ex- 


tent on limits of at least $10,000 and 
$20,000 

But there is no statutory limit what- 
ever for damages recoverable for death 


in at least three-fifths of the States. In 
New York State there is a constitution- 
al provision against any statutory limit 
of the kind Moreover, it must be re- 
membered that the statutory provisions 
referred to do not apply to damages re- 
coverable for personal injuries which 
lo not result in death 
It is therefore with 


some surprise 


The late Frederic Gooding Mason in the 
Monthly Bulletin” of the Fidelity and Casual- 
y Company. 


that we find that the proportion of tia- 
Lility risks insured in limits of $10,000 
and $20,000 or over is very much small 
er in those States where there is no 
limit, even for death, than it is in 
States where there is a statutory limit 
for death only, whether that limit be 
$5,000, $7,000 (as in New Hampshire) or 
$10,000 (as in the District of Columbia, 
Illinois, Indiana, Kansas, Ohio, Oklaho- 
ma, Utah, Virginia and West Virginia). 
It should be easier to sell in the States 
of New York and Pennsylvania limits 
of $10,000 and $30,000 than it is to sell 


in the States of Illinois or Missouri | 


limits of $10,000 and $20,000. Statutory 
conditions in the Eastern States named 
as respects the doctrines of ‘“fellow-ser- 
vant,” “assumption of risk,” “contribu- 
tory negligence,” etc., are becoming 
more and more similar from year to 
year to those obtaining in the Western 
States. This means, as above indicated, 
not only more liability, but heavier 
damages. 

Adequate limits on the liability policy 
relieve the assured of apprehension con- 


cerning the size of the judgment and | 


thus prevent occasional disagreements 
between the assured and the company 
as to whether a given case should be 


settled and gotten out of the way or as| 


to the amount which may be properly 
paid in settlement. 
Adequate limits impose upon the in- 


surance company the burden of stand- | 


ing alone the probable loss; and it may 
therefore be depended upon to take all 
necessary precautions to minimize the 
losses and thereby to keep down premi- 
um rates, the interest of the insurer and 
insured in this respect being identical. 

A strong effort should be made to in- 
duce policyholders to buy “insurance 
that insures.”” The idea that the liabil- 
ity policyholder should be a co-insurer 
as a means of reducing the moral haz- 
ard has been pretty well exploded. Lia- 
bility insurance is better understood 
than it used to be, and the special agent 
or broker too often sacrifices the inter- 
est of his client by writing low limits 
in competition when an argument for 
higher limits would clinch his hold on 
the business. 





Pacific Mutual Indemnity Appointments 





Milton S. Koblitz, agency manager of 
the Pacific Mutual Indemnity Company, 
has appointed Grant Stockham & Co. of 
Baltimore, general agents of the Com- 
mercial Department of the company for 
Maryland. 

J. W. Stockman and W. Lenox Barnes 
will have charge of the Department as 
superintendents. 

Grason Firor has been appointed dis- 
trict manager of the Industrial Health 


and Accident, or $1 a month Department 


of the Company at Baltimore. 


Mr. Firor was for eight years assist- 


ant superintendent for the John Han- 
cock Mutual Life, and is well versed in 


the art of soliciting and handling men 





A verdict for $3,000 was awarded 
Giovanni Banchetti, in his suit against 
the Furnaceville Iron Company, of 


Rochester, N. Y., by the Supreme Court | 


on Wednesday last. Banchetti sued as 
administrator of Vinello Vercello, who 
while employed by the defendant cor- 
roration was caught in the machinery 
on August 4, 1908, and instantly killed. 


The $2150006 bond given by the First 
National Bank of La Grange, Texas, tu 
guaranty the county deposits has been 
approved. 








Arson Suspect Arrested at York, Pa. 





In H. C. Fauth, recently arrested, the 
York, Pa., police Have the man suspect 
ed of setting fire to the cigar factory 
of Allen E. Poett of Dallastown, on the 
15th inst. 





Waterworks for Parkersburg, W. Va. 





A bond issue of $270,000 for the con- 
struction of a new water works sys 
tem will shortly be put forth by Park- 
ersburg, W. Va. 








MORE MONEY 


than any 
can give you. 


THE CENTRAL AGENCY 
Syracuse, N. Y. 


insurance proposition 
Live agents write for particulars. 











OF HARTFORD, CONN. 


Court, and covering ali 
miscellaneous require- 


ments 

Fidelity Bonds guarantee- 
ing the onan of em- 
ployees tions of 
public and private trust 


with business producers 


Health Insurance Policies 
We have desirable territory for Agents and would be giad to correspond 


THE AZTNA INDEMNITY COMPANY 


EXECUTES:—Surety Bonds, Contractors, ISSUES:—Burglary Insurance Policies 
Piate Glass Insurance Policies 
Personal Accident Policies 


THE ETNA INDEMNITY COMPANY, 68 WILLIAM ST., NEW YORK 











NOW ORCANIZINC 





Home Office, Land Title Bldg., PHILA., PA. 





PROPOSED CAPITAL................... 





Enterprise Accident & Casualty Insurance Co. 


$2,000,000 
RG 2005 be Liine ins dads Sabbsk ates eadeenien sede aae $1,000,000 














Liability 


Accident 
Disability 
Fly Wheel 
INSURANCE 


HEALTH, FIDELITY 


United States Branch 


Casualty Company sawvet aPrceton, united states Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 


of America 


HOME OFFICE, NEW YORK 


: The Employers’ Liability 
Plate Glass Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 


LIABILITY, STEAM BOILER, ACCIDENT, 


AND BURGLARY INSURANCE 








METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 
Home Office, 47 CEDAR STREET. 
Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
Daniel D. Whitney, Vice-Pres. 8S. Wm. Burton, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED, 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 





Alonzo G. Brooks, Ass‘t Sec. 








oo 








THE FRANKFORT 


MARINE, ACCIDENT INSURANCE CO 
AND PLATE GLASS 
——ESTABLISHED 1865——— 


TRUSTEES: RicnHarp DELAFIELD, Pres. of National Park Bank 
ERNST THALMANN, of Ladenburg, Thalmann & Co. 
STUYVESANT F1su, 214 Broadway, New York 
C. H. FRANKLIN, U.S. Mgr. and Attorney 
INSURANCES TRANSACTED 


LIABILITY Burglary 
Employers General Vessel Owners Workmen's Collective 
Public Landlords Contingent Individuai Accident & Health 
Teams Elevator Druggists & Physicians Industrial Accident & Health 


AGENTSZWANTEDZFOR UNOCCUPIED TERRITORY 





of Frankfort-On-The-Main, Germany 


United States Department, 100 William Street, New York, N. Y. 


JNO. M. SMITH, Sec. U. 8. Branch 














. Va 


inhi ELEY 
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BAD SHORTAGE IN ACCOUNTS. 





Dishonest Employe in City Register’s 
Office Thought to Have Embezzied 
$67,000 of Baltimore’s Funds. 





Citizens of Baltimore, Md., are greatly 
wrought up over the evidences of sys- 
tematic embezzlement pursued by Wil- 
liam F. Downs, long a trusted employe 
in the city register’s office. It is rough- 
ly estimated that his stealings have ag- 
gregated cicse to $67,000, though it is 
freely admitted that the sum may be 
very much larger, once the American 
Audit Company, which was asked to 
make a thorough overhauling of the ac- 
counts, shall have completed its task. 
Register J. Sewell Thomas is bonded for 
$50,000, by the United States Fidelity 
and Guaranty Company, which was 
promptly advised of the irregularities. 

Lack of Supervision. 

President Warfield, of the Fidelity 
and Deposit Company, is of the opinion 
that Downs’ defalcation is due to a woe- 
ful lack of supervision in the Register’s 
office. Discussing the matter he said: 

“As president of the first surety com- 
pany in the country to bond a public of- 
ficial, | have had a wide experience in 
the investigation of the methods of 
handling public funds, and our company 
has been instrumental in formulating 
ind perfecting systems of accounting in 
many cities of the country. 

“I decided soon after we began to go 
on the bonds of public officials that the 
only real safeguard would be in frequent 
inspections, and for that purpose we 
have organized an efficient corps of in- 
spectors and will not take any risks on 
the bonds of public officials without an 
understanding that our inspectors shall 
be given the fullest opportunity of ex- 
amining the accounts. Since the adop- 
tion of this policy the losses of our com- 
pany on bonds of public officials have 
been very small. 

Frequent Inspections. 

“Under our system of inspection we 
require monthly reports of the balances 
on hand in banks where public officials 
deposit their funds, and we verify these 
with the statements furnished us month- 
y by the official. Some public officials 
object to being called upon for reports 
to their sureties. 

“We have learned from our experi- 
ence that whenever a fiduciary or public 
Official is unwilling to have the assets 
and moneys in his hands or under his 


charge checked up and verified we 
should begin to think of retiring as 
surety from his bond. We have had 
cases where fiduciaries and officials 


have strenuously opposed our investiga- 
tions and have regarded them as a want 
of faith and confidence on our part. In 
some of these cases our investigation 
has developed shortages and misuse of 
funds which resulted in loss to our com. 
pany. 


“Eternal vigilance should be _ the 
watchwerd of every public official, as 
well as of every surety company. At the 


close of every day’s business I know the 
exact condition of the finances of the in- 
stitutions over which I preside. It is 
my duty, as the representative of my 
stockholders, to do this, just as it is the 
duty of public officials, the representa- 
tives of the people, to be watchful and 
to know at the end of each day’s busi- 
ness exactly how the funds under their 
ontrol and direction stand. 
Envircnment of Officials. 


‘The trouble in Baltimore, and in 


most cities, has been that the character | 


and environment of men appointed to 
public office have not been fully looked 
into, but, instead, they have been ap- 


pointed solely upon the recommenda- | 


tion of ward executives and so-called | 


party managers, who themselves, 


in | 


many cases, are either violators of the | 
law or lead what are known as sporting 


lives, following the races, playing poli- 


cy, having interests in slot machines, | 
dives and groggeries that violate the) 


law, and they are generally in pretty 


close touch with that element of society | 


that lives upon lawlessness—‘the powers 
that prey.’ 
“The Democratic party in this city 


has, unfortunately, set too much store) 


upon what has been fitly termed ‘the 
power of the depraved.’ All the recent 


scandals in public life here can be traced | 


to the influence of those who derive 
their political power from such elemenfs 
of the community. 


“When I was Governor I declined se | 


reappoint a certain magistrate because 
I noted that he wore diamonds, drove 


fast horses and lived a sporting life | 


upon a salary of $2,100 a year. In the 
selection of public officials and employes 
fitness should be considered and 
political influence or ‘pull.’” 





not 


General Accidents’ Conditionless Policy. | 





The new “Conditionless Policy” 


is- 


sued by the Industrial Department of | 


the General Accident is proving a win- 
ner. The policy is drawn up in a man- 
ner easy to understand, simply promis- 
ing to pay certain amounts for a given 
premium. Six months full indemnity is 
given for every disease. 

Speaking of this policy United States 
Manager C. H. Boyer says: 

“We are sure this policy will meet a 
long felt want, and will be received with 
open arms. No doubt the demand for 
this policy will far exceed the expecta- 
tions of our representatives. In writ- 
ing this class of business, great care 
must be exercised in the selection ol 
risks. This policy can only be placed 
in the hands of absolutely trustworthy 
representatives, and those who have 
been with the General long 
to have an established reputation or 
standing. 


“Here is another opportunity for our | 


representatives to swell their premium 
income, and secure a good class of busi- 
ness that will be absolutely satisfactory 
from every standpoint. Any policyhold- 
er desiring to change from the old poli- 
cy form to this new form for the addi- 
tional premium, can have same for the 
asking. The change, however, must be 
made at the home office. No charge will 
be made for the issuing of the new pol- 
icy, simply an extra premium for the 
month in which the change is effected 
will be required. Remember, no risk 
will be accepted on this policy form un- 
less they have an absolutely good, clear 
medical history; no applicant who has 
ever suffered with any chronic or re 
occurring disease is insurable.” 





- 


Detroit Conference Committee. 





C. H. Boyer, chairman of the execu- 
tive committee of the Detroit Confer- 
ence has sent out a notice for a meeting 


enough | 


of the executive committee to be held at | 


the Manhattan Hotel, New York, 
day and Tuesday, April 19 and 20. 

The Insurance Commissioners’ 
mittee on Laws and Legislation 
meet at the same time and place. 


Com- 





THE BEST RESULTS 


are obtained by agents who represent the 


CONTINENTAL CASUALTY COMPANY 


CHICAGO, 


vecause the’ 


wceident and health insurance. 


ILLINOIS 


have the Greatest Variety of the Most Attractive policies ot 


f you would share in the prosperity of Continental representatives, address 
H. G. B. ALEXANDER, aie and General Manager 
- Chicago, Illinois 


1208 Michigan Avenue - 


will | 


Mon- 


| 


} 





ly 
THE TWe Want Agents | ‘contrect rns 
EMPIRE STATE | Who Are Producers ‘Gas uae” 
§ U R E T y | For information and Accident 
COMPANY soo aia ps aa 
OF NEW YORK (GILBERT CONGDON|) ‘senna 


Capital $509,000 





Agency Superintendent 
84 William St., 





and all lines of 
Liability 


New York Insurance 


EEE 











PAYNE & RAMSEY 


Inc. 


NEW YORK CITY OFFICE 
1 LIBERTY STREET 


General Agents 


United States Casualty Company 





PHILADEL PHIA 
CASUALTY Co. 


WALTER LE MAR TALBOT 
President 
RECORD FoR 1908- 


over 20% 
increase in Prem.income over 25% 
Increase in Reserves - - over 41% 


Increase in Assets - - - 


LIABILITY--AUTOMOBILE --PERSON.- 
AL ACCIDENT--HEALTH--PLATE 
GLASS--AND CREDIT 
INSURANCE. 























acC/O"T WS Upanes comPpIe” 
af New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presidem. 
290-292 Broadway, New York 





CUNNINGHAM & CO. 


1 LIBERTY ST. 
New York City 


GENERAL AGENTS 


Personal Accident and Health 
Department of 
The 


COLUMBIAN 
NATIONAL LIFE INS. CO. 


of Boston, [lass. 


The most up-to-date Accident and 
Health Policies issued 


Health Policies issued separately 











LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, 


Head Office 
CHICAGO 


A. W. MASTERS 
Gen’! Manager 
Liability, Accident, 
Health, Credit, Burglary 
and Sieam boiler 





Established 1869. echoes 


ENGLAND 
_ F. J. Walters 


Resident Manager 
45-49 Cedar St. 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs., : 
New England 











Capital and Surplus. 


Plate Glass, Steam Builer, Fly Wheel, 


Liability and Bonded Attorneys’ List. 


ROBERT J. HILLAS, Vice President and Sec. 
FRANK E. LAW, 2nd Asst. Secretary 





THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORH CITY. 


Losses paid to January 1, 1909 
This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Employers. Public, 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 


annie OFFICERS...... 
GEORGE F. SEWARD, President 


$ 8,649,885.66 
3, 011,834.00 
29,195,835.85 


Teams, Workmen's 


HENRY CROSSLEY, Asst. Secretary 
GEOBGE W. ALLEN, 3rd Asst. Secretary 




















UNITED SURETY COMPANY 


BALTIMORE, MD. 












JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT. 


New York Office, 84 William Street. 







TELEPHONE }770-71 JOHN. 












F UJ a F K LIFE INSURANCE 
COMPANY 
Home Office, Richmond, Va. Executive Offices, Philadelphia, Pa. 
Authorized Capital, $300,000.00 
A Safe, Sound, Reliable and Progressive 
Company 


Liberal and up-to-date Ordinary and Industrial Policiesissued. Cor- 
respondence with personal writers solicited. 








Address PENN SQUARE BUILDINC, PHILADELPHIA, PA. | : 


THE EASTERN UNDERWRITER. 





April 8, 1909. 









WANTED—SUPERVISORS 


WE ARE PAYING FOR BETTER THAN $1,000,000 PER MONTH 
WE ARE OPERATING IN 


KANSAS TENNESSEE MISSOURI KENTUCKY OKLAHOMA 

TEXAS ILLINOIS ARKANSAS MICHIGAN FLORIDA 

GEORGIA PENNSYLVANIA ALABAMA VIRGINIA 80. CAROLINA 
INDIANA OHIO WEST VIRGINIA 


We want to double our production, and are placing Home Office Supervisors in direct 
charge of the work in each State. We pay ee a ~:~ salary. Only 
aggressive men with good records and plenty of am 


Address in confidence, W. O. JOHNSON, President 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 
or J. B. SELLS, Assistant to the Pre-ident 
THE ROOKERY, CHICAGO, ILL. 


ition need apply. 














The Southern States Life Insurance Company 
OF ALABAMA 


WILMER L. MOORE, President 
T. D. MEADOR, FRANK ORME, 
Vice-President Sec. and Treas 
A CLEAN RECORD 
“The administration of the Company has 
been beyond roach.”—From the report 
of Actuary 8. H. Wolfe, examiner for the 
Alabama Insurance Department. 


We base our claim for support on 
SOUNDNESS not SENTIMENT 
Reliable Agents who want Libera! Contracts 
can apply to 


aes 4 F. MOORE, Agency Secretary 
F. JACKSON, Field Superintendent 
Candier Building, Atlanta. Ga, 

















MAXIMUM PROTECTION—-MINIMUM COST 
PHILADELPHIA, PA. 
WILLIAM W. RULEY, President 
THE SPECIAL FEATURES OF THIS COMPANY WILL INTEREST AGENTS. ADDRESS, 
L. R. BONTA, Manager of 4gencies, Pennsylvania Bidg¢., Philadelphia 














THE SATISFACTION OF 


DOING THINGS 


getting names on the dotted line, or in other words 
making real money in sizab le amounts, It isn’t im- 
7 possible to DO THINGS, It isn’t lucky chance or a 
j Pol that helps a man win. WORKING with the 

Ric JHT COMPAN Y—that’s all there is to it. Forll 
instance, a —— that sells policies that the PEO- 
PLE WANT and will buy—that they cannot afford t 
do without, WorKING with « company that WORKS 
WITH you—that actually does things to help you, 
One that will give you a “square deal.” When you 
fi et to the point where you want to connect with a 
pe com pan y—not too large to appreciate meritori- 

8 effort nor too small to ag ait < if the race, » write to 
the SECURITY MUTUAL LIFE. If you "are DOW 
investigating companies —— ra view to connecting with _—~ which will help you 
most ina practical way, 
C. H. JAC KBON, “Sup’t of Agencies, Bryscuamton, N. Y. 


































Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 


The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
policy issued by this Company 


LIBERAL CONTRACTS 


W. H. GREGORY, President 








HARTFORD 


Life Insurance 
Company 


Chartered Forty-Three Years 
It Will Help Your Canvassing 


To Be Able To Offer Policy Contracts 
Up-to-the-Future, Participating or 
Non-Participating, Annual or, De- 
ferred Dividends. Lower Rates. 
Values Based Upon The Full Reserve. 
Talk it over with 
BURTENSHAW & SIBLEY 
MANAGERS 
402-6 Penobscot Bldg. 


DETROIS, MICH. 





American National 
Life Insurance Co. 


. of 


Lynchburg, Va. 





‘* The most progressive, 
conservative Southern 
Company.”’ 





AGENTS WANTED 
in Virginia, North Carolina, 
South Carolina, Georgia, Mis- 
sissippi and Texas. 

















Peters Building 


EMPIRE LIFE INSURANCE COMPANY. 


HOME OFFICE 


ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 














JOHN LANGHAM, Jr., President 
G. M. NETTLESHIP, Agency Secy. 





THE HOME LIFE INSURANCE COMPANY OF AMERICA 


Home Office : INCORPORATED Executive Offices: 
839 MARKET ST, 1899 416-18-20 WALNUT ST. 
Wilmington, Del. Philadelphia, Pa. 


$2,760,300 


paid for Ordinary Insurance written in 1908, All modern forms 
a") of Ordinary and Industrial policies issued 
IN FULL IMMEDIATE BENEFIT 
All Ordinary policies are registered and signed by the Insurance 
Commissioner. Agents wanting to sell an ideal stock proposition 
can obtain excellent contracts. 
Address Executive Offices: 


JOSEPH L. DURKIN, Secretary 
M. LALLY, Supt. Industrial Department 

















